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But the Census Bureau says the shoe manufacturing industry employs thousands of 


BELIEVE IT OR NOT- women in some fantastic occupations—such as teamsters, welders, firemen, lawyers, 


painters, and even 1,400 "laborers." 








ANILINE finishing, as we've applied 
it to Polo Calf, is far from a casual 
process. Actually, it’s a glowing 
beauty treatment that goes deep in- 
to the leather, revealing all the hid- 
den richness of the grain pattern. 
Then, careful polishing completes 
the mellow radiance that trans- 
forms top-quality calfskin into an 
outstanding Lawrence leather 
achievement — and a_ valuable 
sales-builder for your line of men’s 
fine shoes. A. C. Lawrence Leather 
Company, A Division of Swift & 
Company (Inc.), Peabody, Mass. 





Smart Shoe Manufacturers 
are taking advantage of the 


NEW LOW 
PRICEC 
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» <j 


Increased demand for this superior \" 


NYLON SHOE THREAD lus been amazing! 


Resist abrasion, perspiration, 
acids, mildew 
Prevent grinning seams 


Here’s what 
Assure excellent flex life 


"NYLSHU” UNISET Allow for closer trim to produce 


a better-looking shoe 


will do for Permit the use of shallower channels, 
a finer thread and a smaller needle 


your shoes: Provide a better hinge 
Give welts exceptional strength 


Reduce breakage on the machine 


We'll be glad to send you free 


New Low Price information 


SEAMS BETTER BECAUSE IT 1S BETTER 


The Heminway & Bartlett Mfg Co., 500 Fifth Avenue, New York 36,N Y 
ey part LE] ] Sales Offices: Chicago, Philadelphia, Boston, St Louis, Cincinnati, Dallas 


San Francisco, Los Angeles, Charlotte, NC, Lynchburg, Va, Gloversville, N.Y 
Foreign Agent: Turner, Halsey Company, inc, 40 Worth Street, New York 
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EDITORIAL 





Half Of Our Shoes Are Sold 
Through Untrained Salesmen 


The Nation's 


170,000 Retail ''Shoe Salesmen'" Prove To 


Be A Strangely Mixed Species Of Mixed Qualifications 


| recent Commerce Department 
study on retail shoe store employes 
may shed some behind-the-scenes 
light on the perennial gripe within 
the industry regarding retail shoe 
salesmen. 

The figures, when analyzed, are a 
bit startling. For example, the study 
reveals that the 17,500 retail shoe 
listed employ a_ total of 
102,000. It’s estimated that about 
95.000 of these are involved in the 
occupation of selling shoes. 

However, that number 
ployes are found only in stores sell- 


stores 


of em- 
ing shoes almost exclusively—inde- 
pendent and chain shoe stores. These 
two groups together account for 
about 52 percent of all the shoes sold 
at retail. 

However, another 16 percent of all 
shoes are sold through department 
stores. On a pro-rated basis, this 
would add another 32,000 retail shoe 
salesmen. 

Also. some 27 percent ot shoes are 
sold through dry goods, family cloth- 
ing, general, ready-to-wear, house-to- 
house, and similar types of estab- 
lishments. Again pro-rated, it would 
add another 51,000 
personnel to the total. 


“shoe selling” 


This gives us a total of about 
185,000 persons involved in selling 
Deducting clerical and other 
such personnel, it might boil down to 
a total of about 170,000 “shoe sales- 
men.” 

Now, out of these 170.000 shoe- 
selling personnel, we actually have 
only about 125.000 who specialize in 


shoes. 


selling shoes. They comprise the per- 
sonnel in independent and chain shoe 
stores, and in shoe departments of 
department stores. 

The remaining 45,000--or the 
large majority of them—-sell and fit 
shoes as only one of several retail 
selling occupations. For example. 
most of the personnel in such stores 
as ready-to-wear, clothing. dry goods, 
general, etc. stores by necessity move 
from one 


another. 


“department” or item to 


In a men’s clothing store, 
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for example, the salesman may at 
one moment be selling neckwear and 
shirts, the next selling slacks and 
sport jackets, and the next fitting and 
The question: is he a 
“shoe salesman” in the justifiable 
sense of the word? This applies par- 
ticularly to the smaller stores where 
there is less sper ialization of retail 


selling shoes. 


sales personnel, 


Yet this group of “shoe sales- 
men” 
more than one-fourth of all our shoes 
30,000,000 pairs of shoes a 


is responsible for the sale of 


some 
year. 

Thus out of 
mately 170,000 
personnel, some 45,000 are largely 


a total of approx: 

retail shoe-selling 
“untrained” in that they are not in- 
structed specialists at given task 
of fitting, understanding and selling 
footwear. 

But let’s go further. That particu- 
lar group, we stated before, was re- 
sponsible for the sale of about 130.- 
000,000 annually. 
However, many 


pairs of shoes 
department stores, 
for example, move substantial num 
bers of shoes via bargain basements 
where self-fitting s the rule. There 
are other types of outlets, such as 
cancellation and reject merchandise 
stores, where shoes are moved on the 
same self-service basis, 

It is possible, by such a line of 
plausible reasoning, to reach an al- 
most frightening conclusion: that 
nearly half of all the shoes sold an 
nually are sold either through “un- 
trained” retail personnel, or put 
chased without the aid of any sales 
personne! whatever that is, via self- 
service. 

Also, it can be assumed that a por- 
tion (the percentage is anybody’s 
guess} of the salesmen whose occu- 
pation is solely shoe selling, are in 
adequately trained for the various 
requirements of their job. 

So comes the inevitable ques- 
tion: what percentage of the shoes 
eald in this country are fitted and 
sold by adequately trained retail per 


sonnel ? 
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from an analysis of the figures 
and estimates made above, it’s fait 
to assume that at least half-——some 
250,000,000 pairs annually are 
sold via inadequately trained per 


sonnel, or through no personnel 


whatever. And by “inadequately 


W e mean 


insufheient 


trained” let’s be spect 
individuals with no or 
training as to fitting, shoe knowl 
edge, fashion knowledge as regard 
footwear coordination, ete. 

We begin now to recognize some 
facts long concealed. Even within 
the shoe industry there has long been 
an assumption held by many that 
the large majority of our shoes wer 
sold by 
people specifically trained, to one de 
another, to know the re 
quirements of their job. We now 
find that this is not true. 


As an 


critical of 


retail “shoe salesmen” 


gree or 


industry we have been 
some of the “incom 
petency” frequently found in the re 
tail selling job. But in the light of 
these fresh facts, how can we be 
justifiably critical when such a large 
percentage of the species ‘shoe sales 
man” proves, upon deeper analysis, 
to be not an eligible member of the 
species al all? The clerk who moves 
from the haberdashery department 
to the sport coat department to the 
underwear department to the shoe 
department-——can we justifiably call 
him a “shoe salesman”? Yet there 
are thousands of him, and his group 
moves millions of pairs of shoes. 
The shoe industry is constantly de 
siring and striving to see a_ better 
job done on its products at the re 
tail end in terms of fitting, 


fashion aid, and general customer 


selling 


satisfaction. But now the industry 
must take a hard second look at who 
is fitting and selling its shoes, It 
comes out as a picture quite different 


than long presumed 


The “training” of shoe selling 
personnel therefore poses itself as a 
job far more formidable than gen 
erally supposed, The sper ies * shoe 
salesman” is not the neat, compact 


package generally believed, Thus 
the methods of educating him to 
more closely approach the ideal de 
sired by the industry are necessarily 
going to be more complex 

All this, we hope, might tend to 
soften some of the criticism against 
that loose species “shoe salesman” 
and to harden its views toward some 
of its own approaches toward a real 


istic inprovement or remedy, 


Reprints of the editorial «t 5 
{'n ¢ 100. 10e eact 200-500 ? et 1000 


O00, 2 t 00 or over 




















ews X-Ray 


Army breaks promise to prevent mass dumping of surplus 


leather soles . . . Industry protests bring strong action... 


Retailers wrong regarding ‘tight money" situation. 


a Looks like the Army is trying to dump 
more, not fewer surplus leather shoe soles on the 
market—contrary to promise they made last June to slow 
down to sales of 50,000 pairs each two weeks. Here's one 
just-announced schedule: Aug. 6, Ogden, Utah, 50,000 
pairs; Aug. 9, Ogden, 50,000 pairs; Aug. 10, Belle Mead, 
N. J., 69,000 pairs. And another large lot scheduled for 
Sept. at Schenectady, N. Y 


Howes Leather Co., Boston, wired Army Secretary 
on Aug. 4 to halt all sole sales for rest of year, or until 
industry conditions improve. Tanners Council did likewise 
Howes wire to Secretary Stevens read: “You have already 
disposed of approximately six weeks’ total production of 
the entire industry. In addition, the quantity of goods now 
up for sale equals another two to three weeks’ production, 
plus other quantities to be offered 


Howes stated further: “The sale of this material has 
already caused us to close our cutting plants, and additional 
quantities will mean further curtailment and loss of work 
for our employes. It will also affect others. We don't think 
you should go through with the sales scheduled or dispose 
of any further quantities for the balance of this year. These 
goods will not deteriorate in storage so they can be held 
indefinitely.” 


Representative John W. MeCormack of Mass. put 
the Howes wire into Congressional record, said “the views 
expressed by this company are worthy of profound con- 
sideration by the Secretary of the Army and his associates 
who have charge of the disposal of leather soles.” He added 
that the request “is a fair one and should be complied with.” 


Pentagon officials said they replied to Howes, th 
gist being that they were canceling planned leather sole 
sales at Ogden, Aug. 9, and at Schenectady. Army's rate of 
50,000 pairs every two weeks, officials said, was set after 
conferring with leather, shoe and allied products division 
of Commerce Dept., and industry advisory committees to 
the military on leather and shoe matters 


Howes protest got further support from Sen. Edward 
Thye, Minn., chairman of Senate Small Business Committee 
After talk with Army ofhcials he was first to report that 
two sales had been canceled. Earlier, he'd brought pressure 
on Army to sell some 468,000 pairs of surplus leather soles 
at Ogden over four-month period, rather than in a single 
sale, as originally planned 


Army officials admit frankly they don't know how 
many surplus leather soles they actually have, and no way 
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of finding out for sure. Aides to Sen. Thye say they've 
heard an estimate of a six months supply 


Pentagon officials cite two reasons for having the 
leather soles in the first place. They say Army had a large 
stock on hand some years ago, purchased for Army shoe 
repair shops. This comprises bulk of leather soles being 
sold now, and hence the age of them is about eight years 


Recently, Pentagon people add, upper echelon or- 
ders were to clear house and dispose of surplus 
goods. This the Army is doing. Beyond that, officials 
explain that policy now in effect, giving enlisted men a 
clothing allowance, means a curtailment of Army shoe 
repair shops. The men are now going to private shops for 
this work. Thus, Army can’t use its full supply of leather 


soles 


Drive is presently on to get Army out of many ac 
tivities in which it now competes with private industry 
Pentagon officials not too happy about this. Nevertheless, 
legislation aimed at this target has already cleared House, 
is pending before a Senate Committee 


Some observers feel that Army may be selling its 
leather soles in such a way, deliberately, as to cause 
trouble in the industry, with intention of showing what 
unrest it could cause if ordered out of other businesses 
besides shoe business. However, it does now look as though 
private industry is going to win out on this particular case 


ond Shoe retailers and others who've talked 
pessimistically about “tight money” from consumer 
standpoint should take deeper look at facts. Despite re 
cent “recession” (more fancy than fact), personal income 
for first four months of 1954 was only $1.5 billions below 
average for all 1953, top prosperity year 


But significant cue is in personal savings. First 
1954 quarter reached $20 billions annual rate, up $1.9 bil- 
lions from annual rate of $18.1 billions in 1953 


So thesis of “tight money” proves unrealistic. 
Consumers have stashed money into bank instead of into 
goods. Means obviously that plenty of purchasing power 
on hand, but has to be lured out of savings and into goods 
via more aggressive selling by merchants. 


And just that appears to be happening now, Second 
quarter savings rate is down a bit, consumer spending rat 
up somewhat. More money now going into goods, as clearly 
indicated by better level of retail sales in recent weeks 
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THE STEHLING HYDRAULIC DOUBLE 
ROLL SETTING ay 4 MACHINE 
per nd spreads the sather and 

7a beautit y Tauit 


ay 


what 
~ you're hunting 


for- BETTER, 


> FASTER PRODUCTION AT 
LOWER COST? 


If that’s your problem, here’s the answer . . . here's the 
machine that gets you a perfect job on both heavy upper 
sides and light leathers .. . and gets you a double setting 
y psi action in one operation as well as increased yield 
because lower rubber roll rotates in opposite direction from 


: 7 PP r roll. 

\ In_tha Stehling Hydraulic Double Roll Setting Out Machine, 
rou hive a 7¥2-inch opening for smoother, faster operation; 
you have heavier, more durable construction; heavier ball 
bearings; minimum working parts; minimum maintenance 

and you get production that keeps you, your workers, 
and your customers happy. 


Write, wire, or telephone for the complete story now. 


CHAS.H.STEHLING CO. 


1303 NORTH FOURTH ST., MILWAUKEE 12, WIS. 
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For nearly half a century now, shoe manufacturers everywhere 
have come to Beckwith with their hard-to-solve box toe prob- 
lems and Beckwith has engineered the correct answers. 
Beckwith has over 70 types and weights of conformable soft, 
flexible and rigid box toe materials in thermoplastics, pyroxy- 
lins, and rubber-filled felts and flannels. ‘Beckwith’ means 
moulded steel safety box toes; industrial felt making, plastics 
fabrication, box toe heating equipment, and products for the 
ethical medical profession. 


OUR NEWEST LINE 


#2 WHITE 


GREY FELT BASE 


WHITE FELT BASE WHITE FLANNEL BASE WHITE LAMINATE GREY FLANNEL BASE GREY FELT BASE 
Men's 


Women's & Juveniles Women's & Juveniles Juveniles Women's & Juveniles Women's & Juveniles 


Sore / 
BOx TOES 


Beckwith Manufacturing Company, Dover, N.H., its subsidiaries and agents: Arden-Rayshine Co. & Castex 
Laboratories, Inc., Watertown, Mass., Beckwith Mfg. Co. of Wisconsin, (Milwaukee); Beckwith Box Toe, Ltd., 
Sherbrooke P. Q., Canada, Victory Plastics Co., Hudson, Mass., Felt Process Company, Boston, Mass., Safety Box 
Toe Company, Boston, Mass. Agents: Wright-Guhman Company, St. Louis, Missouri, The Geo. A. Springmeier 
Co., Cincinnati, Ohio, Factory Supplies, Inc., Milwaukee, Wisconsin. 
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SOUNDS CRAZY, BUT... 


Women Serve In Strange Occupations In Shoe Industry 





Occupations In Footwear Manufacturing Plants 
Believe It Or Not, but Census , oa ’ 
Bureau Lists Welders, Firemen, = aa n 
Lawyers, Teamsters—Yes, Even 1950) Total Employment .+++++ 133,450 131,160 
Lady Laborers. Professional, Technical, Ete. . . 1.380 3600 


Women 





Accountants 300 
I Co ries 9 o's kak) vee o's 30 
Chemists sae 30 
Of the 264,000 people employed in Designers rr 330 
the shoe manufacturing industry, Draftsmen 60 
133,000 are men, 131,000 women. Engineers, chemical . . 60 
Among production workers, how- Engineers, civil es Oe 60 
ever, about 52 percent are women, Engineers, industrial om ae 24 Y 120 
KS percent men. Engineers, other ... . oa 90 
It’s always been assumed by per- Lawvers ps ae 20 
haps the majority of the industry Nurses ae 
that practically all of the women em- Personnel ........ 60 
ployes were in occupations such as Social scientists . 20 
clerical, or supervisory, or in actual Sports instructors 20 
factory jobs such as in the stitching Teachers 2 =e 120 
room, packing room, finishing room, Professional, recording . — 
ete. 
But it will come as a surprise to 
most to know that in the shoe indus- Purchasing agts., buyers 210 
try there are hundreds of women em- Managers, officers ono 
ployed and listed occupationally as proprietors, salaried . 3.570 180 
lawyers, clerks, salesmen along Managers, officers and 
with such he-man occupations as fire- proprietors, self-employed 980 60 
men, welders, teamsters, mechanics, ; 
electricians and common laborers. Clerical Workers 240 13,980 


Managers, Officials, Proprietors 5,760 








These curious facts were furnished 

' Ave , aa 90 51 
to Leather And Shoes by the Census grate a7 
' Bookkeepers 270 1.830 
Bureau in Washington——and the first 
time that these particular findings 
and figures have been made avail- 

able. The figures are for 1950. 
Some 82 different types of occu- 
pations are listed for all employes in 


Dispatchers — 9) 
Messengers hres ee 60 60 
Office machine operators . 60 510 
Shipping and ree’g. clerks 2.460 180 
Stenographers . 90 2,790 
in dies” saepaaicemeslart Sain Telephone operators . 30 330 
ma oat va 6. Clerical and kindred . 3,180 $160 
These 62 aifferent occ upations do not 
include actual or “direct” shoe Sales Workers ; 3.420 180 
workers such as. stitchers, lasters, 





Adv. agts. and salesmen 30 


edge-trimmers, etc. That group, pe sat ae 
e : | Salesmen and sales clerks 3.390 180 


which comprises the large majority 
of all production workers, is listed 
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simply under one classification: op- 
eralives, 

But here’s the shocker 
figures and types of unique occupa- 
tions held by women in the shoe 


the actual 


manufacturing industry: 30 women 
are employed in an occupational 
category listed under 
smeltermen and pourers; 
Sixty ave listed as stationary fire- 


furnacemen, 


men, 
Thirty work as welders and flame 
cutters. 
Thirty are 
mechanics. 
Thirty are electricians. 
Thirty are bootblacks. 


employed as aulo 


There are 60 listed as teamsters. 

Some 540 work as painters cole 
struction and otherwise. 

Ninety are listed as machinists. 
and 660 as mechanics or repairmen. 
A full 1410 work as laborers. 

And there are 1770 women fore- 
men, 

Now, if anyone in the industry 
wants to argue about this, they can 
turn their guns on David L. Kaplan, 
chief of the occupation statistics sec- 
tion of the U. S. Census Bureau. 
He says there’s nothing facetious 
about the above facts. They're very 
real, 

How did the Census Bureau ar- 





THE RIVER PLATE 


CORPORATION 


of Ni 
CF dd C’ 


Exclusive Agents: 


fe) Ble) R(g) ( 
QUEBRACHO 


EXTRACTS 


Raw Tanning Materials From All Parts of the World 


Subsidiary: THE TANNIN CORPORATION of MASS. Office & Plant: Peabody, Mass. 
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rive at these startling figures? It 
was done on a sampling basis, a 
cross-section of about three percent 
of the industry. For example, if one 
woman welder was found in the 
sample three percent of representa- 
tive shoe factories studied, then this 
was multiplied by 33 to arrive at the 
estimate of the total number of wo- 
men welders in the industry——which 
in this case is 30. Thus, though the 
figures may not be accurate in min- 
ute detail, Kaplan asserts that they 
may be reliably accepted as very 
sound estimates. 

Largely, these listings are a matter 
of definition. The Census Bureau 








Shoe Industry Occupations 


Men Women 


Craftsmen 12,420 2.760 
Boilermakers 30 
Carpenters 270 
Typesetters 60 —- 
Decorators 30 — 
Electricians 390 30 
Exeavators 30 
Foremen 7,020 
Furriers 30 ~ 
Machinists 1,860 90 
Mechanics 2,100 660 
Millwrights 30 - 
Painters — 60 
Pattern makers 30 30 
Plasterers 30 - 
Plumbers 90 _ 
Stationary Engs. 150 

Tailors 30 
Toolmakers 150 - 
Craftsmen 90 120 


l 770 
of 


Operatives, Ete. 97,050 110,940 





Apprentices 90 60 
Auto mechanies — 30 
Specified trades 60 30 
Not specified 30 - 
Parking 

attendants — 
Surveying 30 
Delivery people 30 
Dyers — 
Metal filers 30 
Furnacemen, ete. — 
Milliners 30 
Painters 210 
Firemen 540 
Chauffeurs 60 
Track drivers 360 - 
Welders, ete. — 30 
Shoe 

operatives 


30 


95,640 110,100 


Service Workers 2,940 330 





Attendants — 30 
Bootblacks 30 30 
Charwomen 150 90 
Elevator ops. 360 30 
Watchmen, 
guards 1,260 - 

Janitors 780 90 
Porters 330 — 
Waitresses _— 30 
General service 30 30 
Laborers 3,450 1.410 
Teamsters 30 60 
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MAKES THE LEATHER YOU WANT.. 


Wattle Extract is the pure water extract obtained 
from the best quality Wattle Bark. By controlling the 


conditions under which it is used, the tanner can 


produce a soft supple sheepskin leather having an extremely 
pale shade of color, or a firrn sole 


leather having a high degree of tannage. 


Ask your supplier how Wattle Extract can be used 
to both technical and economic advantage in 


the production of any type of vegetable tanned leather. 


WATTLE MAKES GOOD LEATHER 


SOUTH AFRICAN WATTLE EXTRACT MFRS. ASSO. 
Pietermaritzburg, Natal, Union of South Africa 


KENYA WATTLE MANUFACTURERS: ASSOCIATION 
Nairobi, Kenya, East Africa 


August 14, 1954 LEATHER and SHOES 





interviewers asked the shoe workers 
what they do as an occupation. If 
the worker says he’s a salesman or 
teamster, that’s the way it goes into 
the records, This might result in 
some apparent confusions regarding 
female occupations, but Kaplan is in- 
sistent that the occupational defini- 
tions are essentially correct. 

For example, a “stationary fire- 
man” (one of the female listings) is 
generally regarded as a man who 
shovels coal. However, this may be 
a woman or man who watches the 
thermostat on an oil burner, and 
opens valves to let water into the 
system as needed, 


instance, the 480 
that is, 
painting other than construction o1 


Or take, for 
women listed as “painters” 
maintenance work. There is some 
reasonable suspicion that these 
women are sprayers or “painters” of 
heels or other shoe parts. 

Or those women listed as mechan- 
ics. Chances are, say Census, that 
they simply change spindles, needles 
or belt on sewing machines. And as 
for “teamsters,” which includes driv- 
ers of trucks, these may be drivers 
of inside-factory small lift trucks or 
the like. 


The accompanying table gives 





you? 





They're Wafer Thin and Iron-Free! 


You don’t need to pre-dissolve BARIUM* 
SODIUM SULPHIDE FLAKES because they‘re 
wafer thin and ready to go to work at once. 
They dissolve quickly into a pale yellow 
solution containing no sediment—no iron 
or other heavy metals. No wonder more 
and more tanners are calling for BARIUM’ 


SODIUM SULPHIDE FLAKES .. . 


* & 
Barium REDUCTION CORPORATION 


SOUTH CHARLESTON 
WEST VIRGINIA 


why don’t 
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more detailed breakdown of occupa- 
tional listings (other than shoe op- 
eratives) in the shoe industry. In- 
cidentally, of the 131,000 women 
employed, 110,000 are actual shoe 
operatives, while the remaining 21.,- 
000 fall into other classifications. 
Only 14,000 of these 21,000 belong 
in clerical categories such as office 
work, but a surprising number, as 
seen in the table, fall into some 
unique occupational classifications. 
We repeat: don’t blame us if the 
figures and occupational listings 
sound beserk. They’re straight from 
the Census Bureau, which is hardly 
known for its sense of levity. 


Independent 
Shoemen Meet 


The agenda for the September 2 
meeting of the Independent Shoe- 
men’s Steering Committee to be held 
at the Belmont-Plaza Hotel, New 
York, has been set. Purpose of the 
full-day meeting is to report on the 
organizing drive; to make plans for 
the big Chicago meeting; to appoint 
committees; and to outline a definite 
operating plan for the permanent or- 
ganization. 

The meeting, chairmanned by Sam 
Sullivan, will assign the following 
committees: rules and by-laws; ways 
and means; arrangements; nominat- 
ing; merchandising; dealer aid; ad- 
vertising and sales promotion; and 
publicity. 

A portion of the session will con- 
sist of an open meeting for floor dis- 
cussion of topics “pertaining to the 
establishment of Independent Shoe- 
men as a constructive force for the 
improvement of the entire shoe in- 
dustry.” 


Corduroy Suede Calf 
An English tanner, R. & A. Kohn- 


stamm Ltd., has developed an inter- 
esting new leather called Corduroy 
Suede Calf. It duplicates or closely 
simulates a corduroy appearance 
while having the qualities of genuine 
leather. 

The company introduced the 
leather for use primarily in men’s 
shoes. However, numerous calls are 
being received for use of it in wom- 
en’s as well. It comes in about a 
dozen colors ranging from white to 
black, with several high colors in be- 
tween, 
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ae 
SUMAC DIVI-DIVIE — from Santo Domingo 


Raw materials for tanning extracts are brought to us from all 
over the world by ships like the “African Moon” of the Farrell 
Lines and our own chartered boats. 


er : ile 
MYRABOLAM ~ {rom /ndia 


The J). 
yh ONE OF AMERICA’S 


FOREMOST IMPORTERS 
AND PROCESSORS OF 


x, 


a .- rs 
7 = 


ye 4 
QUERBRACHO 
from the Argentine 


since 1879—The J. S. YOUNG CO. continuously has im 


For three-quarters of a century 
in .its modern 8'4-acre Baltimore plant—highest 


ported, processed and manufactured 
quality tanning extracts for the industry. 


They include: 
LOGWOOD © WATTLE BARK © SUMAC © DIVI-DIVI © GAMBIER © QUERBRACHO * MYRABOLAM 
OSAGE ORANGE © CHESTNUT WOOD EXTRACT © FUSTIC © HYPERNIC © TANNIC ACID 


We are also manufacturers of the famous CHEMBARK 
natural tanning extracts for the Chemtan Co 
and special products for other well-known firm 


from France and Italy We J g YO U ii G Cc © 
. . : 


2701-2733 Boston St., Baltimore 24, Maryland 
Experienced technical advice available on request from Baltimore or from any of our branches 
Branches: PHILADELPHIA © CHICAGO e@ PATERSON, N. J. © DANVERS, MASS 
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THE LID 1S OFF! 


lron-Curtain Countries 


Are Getting U. S. Hides 


Commerce Dept, Confirms That $100,000 Worth Of Hides 
Already Approved For Export, With Plenty More To Go 


WASHINGTON ~The United States 
is approving exports of cattlehides 
and calfskins to lron Curtain coun- 
tries, a top official of the Commerce 
Department confirmed this week. 

The total of approvals, the firms 
authorized to export the hides, and 
the countries of destinations are not 
disclosed officially by Commerce offi- 
‘ ials. 

The commodity, the 
and the value will show up eventu- 


destination 


ally, however, in statistics on exports, 
which are three months behind the 
fact. 

No shipments to tron Curtain 
countries have shown up yet. 

One estimate from a government 
source is that in the neighborhood 
of $100,000 worth of cattlehides have 
heen approved for export to Tron 
Curtain countries during the past few 
months. There have been few, if any, 
calfskins, he said. 

Czechoslovakia, with a shoe manu- 
facturing industry, is said to be one 
country authorized to receive U, S. 
hides. Poland is another. 


Russia, proper, may or may 
not have been included in any ap- 
provals, One government source, a 
top Commerce ofhcial, said some cat- 
tlehide exports to Russia were ap- 
proved, Another source, at the work- 
ing level, doubted this. 

Russia, however, like most other 
Iron Curtain Countries, is on the list 
of countries permitted to receive non- 
strategic commodities from the U. S., 
such as hides and skins. China and 
North Korea are on the list of coun- 
tries to which they may not go. China 
and North Korea are, in fact, prob- 
ably the only countries they may not 
zo to, 

The approvals of cattlehide ex 
ports to Iron Curtain countries got 
under way starting in April, shortly 
after news stories in LEATHER AND 
Suoes advised traders of a new gov 
ernment policy, 

At that time, two officials of Com- 
merce, handling cattlehide export li- 
censes, advised this publication that 
there was a presumption that the 


14 


government would approve the ex- 
ports, but each case must be judged 
on its merits, 


Actually, the government is 
reticent about its actual issuances 
of export licenses for a number of 
reasons. The government explains to 
furnish information about issuance 
of an export license might give a 
clue as to the private business activ- 
ity of one or more traders. 

The export of cattlehides and 
skins to these countries, opening a 
wider export market, may be valu- 
able for U. S. hide men faced with 
an unusually heavy supply as cattle 
slaughter is at high levels due to the 
drought and other factors. 

However, other branches of the 
industry 
turers and tanners, see this export 


including shoe manufac- 
development in a less favorable light, 
both in terms of possible economic 
consequences and in principle, such 
as doing business with the “enemy.” 

Though hides and skins are pres- 
ently listed by the government as a 
“non-strategic’ commodity, during 
the last war leather was unofficially 
considered the seventh most strategic 
war material. 


United Shoe Shifts 
To Fresh Fields 


Latest development in United Shoe 
Machinery Corporation’s diversifica- 
tion program is an experimental 
system for automatic assembly of 
electronic equipment such as radio 
and television sets, In announcing 
the new work USMC emphasized that 
the new electronic development would 
not interfere with United’s continuing 
program of research and develop- 
ment for the shoe industry. 

Although still in the development 
United's 
veyor-type machine has already been 
demonstrated for about 200 repre- 
sentatives of 


stage, experimental —con- 


firms manufacturing 


electronic equipment and compo- 


nents, They have expressed great in- 
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terest in the USMC development 
which automatically inserts resistors, 
capacitors, jumper wires, and eyelet- 
type terminals in printed circuit wir- 
ing boards—work now done largely 
by hand. 

United 
continue with a program of field test- 


has announced plans to 


ing and evaluation and it is expected 
that the first experimental conveyor 
will be operating on production as- 
semblies on a trial basis by Sep- 
tember, 


Child Foot Health 

September is again being spon- 
sored as Child Foot Health Month 
by the National Foot Health Council. 
Rockland, Mass., headed by Dr. 
Joseph Lelyveld. Many manufae- 
turers and retailers are participating. 

During the Month school physi- 
cians in many states will include foot 
examinations in the fall health check- 
up. Foot examinations are now re- 
quired by law in three states-—Mass., 
R. I. and Calif.. while 39 other states 
also include foot examinations and 
education for children in school pro- 


grams. 


Shoe Fitting Course 

Certificates will now be awarded 
to students completing the courses in 
Shoe Fitting and Salesmanship, or 
the advanced course in Shoe Therapy, 
offered by the New York City Col- 
lege Evening & Extension Division 
this Fall. 

The advance course of Shoe Ther- 
apy primarily involves training in 
orthopedic footwear and prescription 
Special attention is given to 
children’s problems. Classes begin on 
Sept. 20, 


cases. 


,’ . 

More French Horsehides 

More French horsehides are com- 
. 5. market despite gov- 
restrictions which do not 
permit direct business between 
France and the U. S. on horsehides. 
The French horsehides are coming in 
through Belgium and Britain, who 
also are contributing some supplies 


ing into the | 
ernment 


of their own. 

The flow of foreign horsehides has 
tended to depress prices on { bo 
horsehide s. The French whole horse- 
hides have sold as low as $8.50 to 
$9.75, and fronts from $5.50 to $6, 


delive re d ( hic ago. 
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Shoe manufacturers rely on “Celastic” to reproduce 
the fine toe character of the last and to provide 


wrinkle-free toe comfort for the life of the shoe. 


=o} aan a one) 


UNITED SHOE MACHINERY CORPORATION, BOSTON, MASSACHUSETTS 





FIVE GENERATIONS OF LINCOLNS are posed in this unusual group photo. 

The family operates L. H. Lincoln & Son, Inc., Coudersport, Pa., suppliers of 

extracts and tanning materials to the leather industry. Youngest member is 

Georgia Lu, daughter of George, at right. At left is grandfather Howard, 

and second from right is great-grandfather Lee. In center is the family's 
great-great-grandmother. 


Maine Shoes Hit 
$128 Millions 


Last year, Maine’s shoe, leather 
and leather products industry was 
the second largest employer in the 
state. The industry’s 19,230 em- 
ployes earned $44 millions in wages, 
according to a study just released by 
the New England Shoe & Leather 
Association. 


Maine’s shoe industry employed 
17,311 workers whose wages totaled 
over $39 millions. The factory value 
of shoes produced came to $127,- 
600,000, Maine is now the country’s 
fifth largest shoe-producing state. 


The leather and leather products 
branch of the industry comprised 16 
percent of the workers, 13 percent of 
the wages paid, and 12 percent of 
the value of product. 


Maine’s Shoe and Leather Industry, 1953 


Industry 
Leather and Leather Products 


Footwear (except house slippers 


Value 


Product Paid 


$143,731,808 


Gross Number 
of Wages of 
Workers 


$43,976,179 19,229 


Allied Kid Profit Dip 

Allied Kid Co. and its subsidiaries 
reported, for the year ending June 30, 
a sharp drop in its net profits from 
$523,061 in fiseal 1953 to $330,970 
in fiseal 1954. This was despite a 
rise in sales from $19.8 millions last 
year to $22.7 millions this fiscal year. 

“From the present outlook,” stated 
president Benjamin Simons, “it seems 
reasonable to expect earnings will be 
sufficient to make possible the con- 
tinued payment of dividends at the 
present rate.” Allied Kid’s earnings 
during the first nine months of the 
fiscal year were substantially below 
dividends paid, but the payment was 
amply covered in the final quarter, 
according to Simons. 

1954 1953 


Earned per share $1.37 $2.03 
Net sales 22,766,562 19,806,177 
Profit before 

taxes 618,970 
Fed. income taxes 288,000 
Net profit 330,970 
Number capital 

shares 


1,043,061 
520,000 
523,061 


240,969 


Shoe Repair Shops 
Show Steady Decline 


A steady decline in the existing 
number of shoe repair shops is tak- 
ing place thoughout the country. A 
survey taken by Master Shoe Re- 
builder, trade paper, makes a statis- 
tical comparison between the number 
of shops in leading cities in 1944 and 
1954. Following are some of the 
findings: 

Atlanta: 152 shops in 1944 as com- 

pared with 143 today. 

Birmingham: 110 shops in 1944 as 

against 100 today. 

Dallas: 125 shops in 1944, now 


257,000 


39,229,784 17,311 
1,497,485 518 
3,070,073 1,333 

178,837 67 


127,601,131 
5,254,057 
10,068,620 
808,000 


and rubber footwear) nly 75 
oO io. 


Detroit: about 1150 in 1944, only 

750 today. 

Erie, Pa.: down from 75 in 1944 
to 50 today. 
Milwaukee: 500 shops in 

and now 250. 

Oklahoma City: From 102 shops 
down to 74 today. 

Louis: A drop from 600 to a 
present 475 shops. 

San Francisco: From 275 shops to 

215 currently. 
Seattle: 165 shops in 1944, and 
145 today. 

Other cities were included in the 
survey. A loss of from 20 to 50 per- 
cent occurred in most cities. How- 
ever, most of the shops now out of 
business were small, old-fashioned 
shops. There has not been an ap- 
preciable drop in over-all volume 
done by the shoe repair industry. 


Leather Tanning and Finishing 
Boot and Shee Cut Stock and Findings 


Not elsewhere shown 


1944, 


fell nine percent, from 920,000 
square feet to 840,000, Sole leather 
was the only item to show an increase St. 
1,800,000. pairs, in 1953-—about six percent rise. Im- 
ports from the U.S. consisted chiefly 
of sole leather and shoe supplies. 
Following is a breakdown of 1953 
imports in dollar value for Israeli: 


government-sponsored “utility” foot- Cattlehides 293 000 
wear production plan which pre Goatskins 105,000 
viously guaranteed low prices. Sheepskins 246,000 

Leather output also showed a sharp Calfskins . 5.000 
fall. Upper leather production de- Upper Leather 632.000 
cline amounted to 24 percent——a drop Sole Leather 184,000 
from 1,700,000 square feet in 1952 Tanning Extracts . 481,000 
to 1,300,000 in 1953. Lining leather Shoe Supplies 254,000 


Fewer Israeli Shoes 


Output of leather shoes in Israeli 


for 1953 was only 
compared with 2,180,000 in 1952, a 
drop of 17 percent, The decline was 
attributed to reduced purchasing 
power, plus discontinuance of the 
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THE UGC SEAM REDUCING MACHINE — MODEL 


gives you backseams of hand-rubbed quality, 
at a high rate of production / Yj 


This new United machine will reduce backseams by removing ld 


a small portion of stock from both edges of the upstanding 
section of the seam. The remaining stock is rubbed down and 
over to effectively reduce the seam. In the finished shoe, it has 
a smoothness and evenness heretofore unobtainable except by 
arduous hand work. 
*‘Snakey’’ backseams are overcome even though quarters are 
not matched for texture or weight. Strain on stitches in this 
operation is eliminated and strain on the seam at lasting is Positive feed mechaniam | treadle operat- 


inside of machine splash lubricated... 


greatly reduced, thus overcoming the problem of broken back one tein ee earinge. 


IMPORTANT MECHANICAL FEATURES 


seams, 


UNITED SHOE MACHINERY CORPORATION 
BOSTON, MASSACHUSETTS 
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MILITARY BUYING 
Awards 


Service Boots, The Philadelphia 
Quartermaster Depot has announced 
the following awards for Boot, ser- 
vice, combat russet, mr. regular tariff 
sizes, under Invitation Number 553: 
General Shoe Corp., 27,924 prs.; J. 
F. McElwain Co., 41,496 prs. Also 
under Negotiated Invitation Number 
60 calling for regular and supple- 
mental tariff sizes: John Addison 
Footwear, Inc. 33,000 prs. 


Shoes. The Philadelphia Quarter- 
master Depot has announced the 
following awards under Invitation 
541, calling for Shoe, low quarter, 
tan regular tariff sizes: The Hanover 
Shoe Co., 30,000 prs.; J. F. McElwain 
Co,, 30,660 prs. 





Douthit American 
Hide & Leather Head 


Claude Douthit, Sr., has been un- 
animously elected board chairman of 
American Hide & Leather Co., at a 
meeting of the company’s board of 
directors last week. 


Douthit became a director of the 
company in 1924, and has remained 
one since. He was chairman of the 
board of directors from 1928 to 1953. 
when he became chairmam of the ex- 
ecutive committee of the board of 
directors. He now returns to. the 
office he held during the 1928-53 
period, 

He replaces Carl Danner, who re- 
signed as the company’s board chair- 
man on August 4. Danner had been 
company president during the years 
that Douthit had been board chair- 


man, 


Amazing New Leather 

Willow-Weave, a revolutionary new 
American-loomed leather, will be in- 
troduced this week by American Hide 
and Leather Company at an advance 
sh wing for the trade press. 

After many months of research and 
experimentation, the process for weav- 
ing leather has been perfected by 
American Hide with the result that 
it will be offered in piece sizes large 
enough (36 inches wide by 10 feet 
long) to make it practical from both 
cutting and cost standpoints, and will 
be available in quantities sufficient 
for mass production shoe manufactur- 


(Complaints about 
piece size of imported woven leathers 


ing operations. 


are that size is too small to allow 
economical cutting and also many 
manufacturers have difficulty in se- 
curing material in sufficient quantity 
for their operations. ) 

Willow-Weave will be presented to 
the industry at «#he forthcoming 
Leather Show where piece and com- 
pleted shoes will be on display. A 
wide assortment of color combina- 
tions will be available. The woven 
leather is suitable for men’s, women’s 
and juvenile footwear. 

An exclusive showing for the trade 
press only will be held Tuesday, Au- 
gust 17, in the offices of H. L. Moore 
Advertising Company in Boston, the 
ad agency for American Hide. 


Australia Fears Imports 
Australia’s footwear industry wants 
increased duties on imported foot- 
wear, particularly the rubber and 
rubber-canvas types, stating: 
“We are concerned with Hong Kong, 
Malaya, India, Japan—even Britain 
where living standards are lower, 
longer hours are worked, and manu- 
facturers hungry for export trade, 
are accepting lower profits.” 





event of the year 


at the Shoe and Leather Fair. 


If your business is shoe business 


A fully-representative 
display of 
BRITISH FOOTWEAR 


British footwear on parade! Once again leading manufacturers from all the 
famed shoemaking centres of Great Britain will be showing on their stands and 
in the splendid Fashion Theatre advanced styles for next Spring and Summer 
Background to this greater-than-ever collection 
of shoes will be all the latest shoe manufacturing and repairing machines in 
motion; all classes of sole, upper and light leathers; and all the accessories and 
components that go to the making of modern footwear. New materials 
synthetics, plastics, rubber! 


any branch of it 


then this is the outstanding 


fabrics, 


a wealth of opportunity you cannot afford to miss. 


SHOE 


& LEATHER 


FAIR 


Recognised throughout the 
World as the Trade Event of 
the Year in Britain and 
organised by the Shoe and 
Leather Record on behalf of 
The Shoe and Leather Fai 
Society, Granville House, 
frundel Street, London, 
W.C.2. 


Olympia 
London 
OCT. 4-8 
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Testing the strength and durability of Supergrip 
Cements. Small strips of material are cemented 
together and subjected to a constant pull from 


ded ights. Unde iti of hig 
Ss U P E FR G R i re suspended weights. Under conditions = 


temperature the samples slowly separate 


Cc e M E N Y Ss rate and degree of separation are measured 


against known standards as one of the many 


are Laboratory Tested tests to control Supergrip quality. 
for Your Added Protection 











Under United’s methods of “quality control” that each and every batch meets United's high 
the bond strength, flexibility and performance standards. 

ol Supergrip cements are laboratory tested. In hundreds of shoe factories, the strength and 
his means added protection for you when at- performance of Supergrip sole attaching cements 
taching your soles. have proven that they are consistently reliable 
Supergrip cements are stronger than the ma- c > 

terials they bond when used properly. They are —_ Call your nearest United Branch . 


manufactured from the finest raw materials 10497 97d make arrangements A 
htainabl ; | matty tly bl led ler to tricl fest the Supergrip 
obtainable, and permanently blended = une number that meets your individ 
earefully controlled conditions Lo make sure val shoemaking requirements ears) 
supencal? 


SUPERGRIP Sole Attaching Cements 


Product of B. B. CHEMICAL CO. 


DISTRIBUTED BY 


UNITED SHOE MACHINERY CORPORATION 


Boston, Massachusetts 
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Where FOP Executives 





tO MAKE BUYING—SELLING PLANS... 


Take an active part in plans 

for a more active 55 spring and 
summer season. If you have not made 
your reservations for exhibit space 

in the world’s largest and most important 


shoe show, DO SO NOW. 


Something entirely new —the retailers 
workshop presented by Amos Parrish & Co., 
world renowned merchandising specialists. 


NATIONAL SHOE FAIR 
Office — PALMER HOUSE 
CHICAGO * OCTOBER 24-28 


JOINTLY SPONSORED BY 
NATIONAL SHOE MANUFACTURERS ASSOCIATION 
AND 
NATIONAL SHOE RETAILERS ASSOCIATION 
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Meet... 


SET STYLE TRENDS 
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TURNER BELT KNIFE SPLITTING MACHINE 
BEST FOR ALL TYPES OF LEATHER SPLITTING 
Made in the following sizes: 
36", 57”, 72”, B84” and 106” 


Optional features include: 
Needle Bearing Idler Rolls 
Individually Motorized Grinders 
Chilson Attachment 
Belt Drive or Motor Drive 
These optional items may be purchased separately for replacements on existing Turner Split- 
ting Machines. 


Main Office and Works, PEABODY, MASS., U. S. A. 


BRANCHES 
2362 North Stanley Place 1101 Frankford Avenue 59 East Alpine Street 
Milwaukee 12, Wis, Philadelphia 25, Pa. Newark 5, New Jersey 
FOREIGN BRANCHES 


Bramley, Leeds, Paris, 
England France 


Oberursel, Taunus, 
Germany 
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LEATHER MARKET REPORT 


Leather Sales Plod Along 
As Everyone Eyes Spring 





Prognostications Of Roaring Fall Business Fall Flat; Hand 
To Mouth Operations Being Accepted As New Order 


New York side upper lists un- colored glazed slow. Lining kid do Factory \ 


changed but tanners subject to price ing steady business. 


pressure due to the weakness in hides Sole leather sales lag. Situation SOLE LEATHERS 


and skins. Concessions on lists be- here generally slow, although some 
ing made in some instances. Lat BENDS, BACKS, CROPS, HEADS 
spread elk quoted at about 38 A do not have to worry about getting SHOULDERS, BELLIES, SHANKS. Etc 


and down, depending on tannage, ete. orders on books at the moment. Oo UTSO LES 
. ~*~ 9) . 


Large spread patent leather is 42- Prices unchanged on bends but tan- 
Me and down. Patent leather de- ners subject to price pressure, quite MEN'S - WOMEN'S - BOY'S 
mand slow in most quarters. natural in face of weak hide market. MISSES’ + CHILDREN’S 
Calfskin trading is also slow, L ight be nds Oe, mediums 56-57 iN ALL GRADES AND WEIGHTS 
though spotty, as some high grade and 914-10 iron bends from 49-50c. 
a people rs = = —s 10 iron and up bends 40-47c. | Headquarters for Sole Leathers | for Sole Leathers 
eather. Specialty leathers, such as . ‘OWS see , : 
anili tgp nig] Bellies slow and cow on to be Complete line of leather INSOLES 
aniline dyed, glove finish and glove in weakest position. While most tan 
steimaes “ieee etal a ce : and leather COUNTERS 
annage, are what is moving, egu- ners sav they have not sold cow bel 
lar standard lines of calf slow, Lists lies under 27c, there have been sales 
on suede calf in women’s weights st 26c and some at 25c. The 25 


range from $1.08 and down to 88 bellies admittedly not the best. Steet L i ER UG 


ge tanners pretty much sold ahead and 
), 








and down according to tanner, tan- lie 8 ee one. ai 970 to 

— sm ! in an be llies in better shap ll at 27c t CHICAGO - NEW YORK - BOSTON 
“o™s oe ; ; : 2éc as to tanner, tannage, etc. Better 
Sheepskin demand in this area is demand for double rough shoulders 

mostly for garment use and that is 6 the men’s welel. bat Gee: be 

pretty slow due to competition of et pe a pe aan . 

substitutes. Last year this time they pt ked ss dave nt weeks, Ther SPECIALISTS in SPLITS 


was a sale of a sizable clean-up of 





could not get enough garment leather. 
this year it is far different. Good double rough shoulders a week o1 


garment leather two ago at 42e but it is doubted any SUEDE LININGS 


makes of suede sheep £ 


about 33-34¢e and down but some ore could he purchased at that SOLE & GUSSET 


tannages can be bought around 25: price now. Most sales of double 
and down, even less. Kid suede and roughs are today at 44e to 46¢ 





Prices and Trends of Leather GLOVE LEATHERS 


KIND OF LEATHER THIS MONTH YEAR 1953 ae 
WEEK AGO AGO HIGH COWHIDES 
omen SHANKS 
’ BELLIES 
CALF (Men’s HM) 67-1.06 67-1.06 77-1.10 95-1.20 peansis 


CALF (Women’s) 58-97 58-97 67-95 80-1.03 MOCCASIN COWHIDE 
CALF SUEDE 75-1.15 75-115 70-1.05 85-1.10 

KID (Black Glazed) 55-90 55-90 55-90 75-90 

KID SUEDE 45-95 45-95 48-91 80-96 

PATENT (Extreme) 52-62 52-62 55-60 60-64 

SHEEP (Russet Linings) 15-23 15-23 18-32 18-32 

KIPS (Combination) 47-51 48-52 54-61 64-68 

EXTREMES (Combination) 43-48 44-49 49-53 56-59 

WORK ELK (Corrected) 34-38 34-38 39-43 38-45 

SOLE (Light Bends) 64-68 64-68 66-69 68-72 

BELLIES 27-28 27-28 27-30 26-29 

SHOULDERS (Dble. Rgh.) 44-48 44-48 51-55 51-56 

SPLITS (Lt. Suede) 32-38 32-38 33-39 35-39 

SPLITS (Finished Linings) 17-22 17-22 18-22 24-26 A. & GEBHARDT CO. 
WELTING (\% x \%) 727% 7- 7% 74- 7% ‘ 416 N. WATER ST., MILWAUKEE a 
LIGHT NATIVE COWS 13! 15! 18 20, PHONE DALY 6 6919 





All prices quoted are the range on best selection of standard tannages using quality VARIN 


rawstock, MILWAUKEE 
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OHIO LEATHER CORP. | ton 
67 South St. aatitas ao 
° Va oa err New York ~ 
° 3 aTHUR 5. PATTON LEATHER oo. 
cust St. 
4 sss LIEBMAN-CUMMING, | i5co 
i f 
° rr, Misietc Coast and Orient) 
EDGAR A. Hew, 
One Chester os ond 


Mayleir orm Director) 


GIRARD. OHIO 














@_ 


WINDRAM 


Oualily | 


COMBINING — ELASTICIZING 
PLASTICS 
BACKING CLOTH 


WINDRAM 
MANUFACTURING COMPANY 
Established 1867 
3 Dorchester St., So. Boston, Mass, 














Use 
L &S Want Ads 


for 


Quick Results 








Sole Leather Tanners not too 
unhappy. Moderate sales from day 
to day keep equally moderate pro- 
duction moving. Prices generally 
unchanged with heavies showing 
slightly firmer tone. 

Though about 65¢ and down buys 
most lights, best bends bring up to 
68c and this easily obtained when 
quality right. Best 8-9 iron bends 
quoted at 58c and down, find sales 
difficult. Up to 50c¢ asked for 9-10 
iron leather. More interest in 10 
iron and up bends with good leather 


getting up to 47e, 


Sole Leather Offal sluggish. 
Heretofore active bellies find new 
sales difficult. Steers quoted at 27- 
28e, cows at 26-27c. Sales at less 
reported for not-so-good quality. 
Single shoulders quoted at 48c and 
down, usually bring slightly less. 
With heads on single shoulders sel- 
dom bring more than 41lc. Double 
roughs quoted at 44c and down for 
TR leather, Selected lights for 
specialty purposes bring up to 48c. 
Heads quiet at 17¢ and down, 


Calf sales unimpressive. Fair 
sale reported here and there, but 
widespread buying holds off. 

Men’s weights find it more difh- 
cult to move anything but top selec- 
tions. Low grades, those under 80c 
in best tannages and under 70c in 
volume tannages, begin again to ac- 
cumulate. 

Women’s best tannages quote 
about 95e and down for small skin- 
leather in regular colors, slightly 
more for high style colors. Pre- 
miums of 3-5e asked for aniline and 
other specialty finishes. Regular 
sized skins quoted at about 90c and 
down for best tannages. Suede 
quoted at up to $1.20 but most sales 
made at substantial reductions from 
that level. 


Sheep tanners tell mixed story. 
Some very busy, others need new 
orders. Prices generally unchanged. 
Linings and specialty sheep get best 
call, Colored vegetable sheep finds 
new uses, 

Russet boot linings quoted at 25c 
and down, specialty russets at 30c 
and down. Shoe lining russets move 
at 23c and down with 14-19c¢ the 
busy spot. Colored vegetable linings 
bring up to 27c in volume business, 
up to about 30c for specialty uses. 
Chrome linings move moderately at 
30c and down. 


Side leathers need fillip. Very 


best tannages get fair to good call 
but run-of-mill tannages find going 
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rough. Whites and pastels being 
touted for spring. 

Best combination kips quoted at 
5le and down, extremes at 48c and 
down, large at about 40-41lc and 
down. Chrome kips ask up to 49 
for best tannages, extremes up to 45c, 
large up to about 39-40c, Plenty of 
volume leather available at much less. 
Work shoe slower at 38c and down, 
does fairly well at 35c and down. 


Split leathers continue to sell 
well but tanners not happy about 
profit possibilities at present prices. 
Linings move in volume and light 
suedes comparatively busy. 

Best finished linings quote 22-20- 
l8c, others offered at all the way 
down to 18-16-14c. Fewer available 
at very bottom figure. Suede linings 
get fair business at 23c and down, 
slow up when up to 26c asked. Non- 
slips quote 23c and down, sell in 
volume nearer the 17c level. 

Light suede for outsides get fair 
orders at 38c and down. Bulk of 
business done nearer the 35c level. 
Heavy suede splits slower at 42c and 
down for best. Linings asking top 
price of about 38c get most attention. 

Sole splits unchanged in price and 
volume. 


Philadelphia kid tanners not 
too happy about present trends. 
They find black suede disappointing: 
had anticipated a very heavy run by 
now. 

Practically no discussion of colors 
this past week. Nothing much re- 
ported about slipper leathers. Noth- 
ing at all materialized around satin 
mats. In general kid leather prices 
still as for past few months. 


Average Kid Leather Prices 
Suede 32c-90c 

Slipper 25c-60e 

Glazed 25c-$1.00 

Crushed 35e-75¢ 

Linings 25c-55c 

Satin Mats 69c-98c 


Belting leather tanners of Phil- 
adelphia report business not much 
more than fair. Curriers buying what 
they need, which means that rough 
leather tanners do not sell in large 
amounts, 

AVERAGE CURRIED LEATHER PRICES 
Best Selec No. 2 No. 3 
3-1.31 1.16-1.27 
55 45 


1 
1 1 -1 
1.52 1 -1.53 
1 1 1 
1 1 -1 


Curried Belting 
Butt Bends 1.25-1.35 1.2 
Centers 12” 1.53-1.64 1 
Centers 24”-28” 1.51-1.58 1 
Centers 30’ 1.47-1.52 1.3 47 43 
Wide Sides 1.22-1.25 1.18-1.21 14 
Narrow Sides 1.14-1.17 1.11-1.13 1 1.07 
Premiums to be added: Ex Light, plus 5c-10c; 
Light, plus 7c; Heavy, minus Se-ldc; Ex 


‘ 


Heavy, minus 5« 


Glove and garment quiet. The 
leather business in Fulton County 
leaves much to be desired. 


August 14, 1954 





T . “— _ Wattle extract, solid, ¢.1., South African 
There is some demand for cheap for 8/9 ounce, 6le for 9/10 ounce 60% tannin 10 
men’s glove leathers with emphasis and 64c for 10/11 ounce. Grade B Powdered super spruce, bags, | 
on price. However, most leather is still 2-3c less and Grade C about Spruce extract, tks., f.0.b. wks 
. . e | s Cc . 6 | lazed Myrobalan extract, solid, 55% tannin 
prices firm and stocks not burden- 5-6c less. Colors bring 3c and glazec Myrobalan extract, powdered, €0% tan 
some. lrans selling at 26c, 2le and 2c over russet prices. Vaionia extract, powdered, 63 tannin 
7 ¢ 2ctic Di > aT s Ile: Quebracho Extract, Powdered, Swedish 
17c. Dome stic pigtex brings 21 and jebrecho Extract, Powders 
24c. Smooths from 30c down, Men’s Wattle Extract Powdered, Swedish 
" 73% tannin 
> > . Cee ‘ 2Ae ‘ 4 4 > : " ‘ Swedi 
grey suedes slow 3 prices firm at 3 k Tanning Materials Feb ni Syyete. “e- ome. —— 
% 90,, Pig ki i fairly well Myrobalan, Swedish owder 8.70% 
and 28c. Pigskins moving fairl) Riad eet nae Seen 
in grades from 65c¢ down Raw Tanning Materials Oakwood, Swedish, powdered, 64-66% 
‘ Larehbark, Swedish, solid 4-56 
- ‘ ales J at 29° Divi Divi, Dom., 48% basis shp’t, bag . $72.00 shi owdered, Swedish sp 
Garme nt suedes quoted at 32: for Dov) Divi, Dom. pote et, bes eS Larehbark, | powdere vedish spray 
ladies’ weights, about 28c for men’s. ie! ‘“Merchantable’’ $94.00 
- Sumac, 28% leaf Sncecccsiess $120 00 , 
r Ground . 115.00 Tanners’ Oils 
Work glove leather marks seccetinians. 3. t's Doman 1 II0221§42.00 i ag gg : = 
; Phat ‘ntansaigne ‘ Sorted ... scataniees laws <eareall o Nfid., loose basis, ga 1 
time. Not much « hange re porte d Genuines $48.00 ( . sulphonated, pure 25 mot - 
} > 2e Jurcochase “7. Yrushed 42-44% ; .. .$62.50 . 
( g the week. chases by reg Crushe¢ . canted. on Adea uninert 
luring th k | ur ha af — Valonia Cups, 30-32 guaranteed $48.00 Cod, sulphonated, 25% added miner - 
ular customers at going prices of Valonia Beards, 40-42% guaranteed $64.00 Gai: ‘diishesied, Soa cada’ einetel 
le > hs > k , — f ali Mangrove Bark, Ecuadorian ... $53.00 1 
ate have kept tanners ol top quality Mangrove Bark, Colombian . $59.00 


H ° s , ‘ aa% FE an . 00 Castor oll, No. 1 C.P. drs. Lel 
work glove splits fairly busy and de- Mangrove Bark, 38% E. African ......$69 Sulphonated castor oll, 7 


i i j j Linseed oil, tks., f.0.b, Minn 
liveries still being made on a steady drums , 


basis. Top finished work glove splits Tanning Extracts Meateseet, 30° C:: 
H4 : . . . weataiou 
unchanged. LM weight listed at 14c Chestnut Extract, Liquid (basis Neatsfoot, prime drums 
© om 9 25% tannin), f.0.b. plant f.0.b. Chicago 
for No. 1 grade, 13c for No. 2 grade Tank cars rot tom Chinas 
‘ ) Pa q ‘ > > Barrels, c.] . Neatsfoot, sulphonated, 75% 
and 12¢ for No. 3 grade. M weight Barrels, Vcd en ee ae ‘eal 
P 4 ie 9) Chestnut Extract, Powdered (basis Waterle Moellor 
ri > » 5 ateriess Moelion 
of No. 1 grade quoted at 15c. No. 2 60% tannin), f.o.b. plant Artificial Moellon, 25% moisture 
at 14c and No. 3 at 13c. 3ags, ¢.l : Chamois Moellon, 25% moisture 
Bags, 1.« ‘. “ : Common degras 
Cutech, solid Borneo, 55% tannin ...... Neutral degras 
Demand for garment leathers Hemlock Extract, 25% tannin, tk Sulphonated Tallow 


* * . f.o.b. works : od" ‘ 
is not very active and some attrib- co oe Sulphonated Tallow 
¢ His ois. ¢ BEL: Sponging compound 13 
ute duilness to competition from sub- Oak bark extract, 25% tannin, Ib Split Oil i 
: : - bbis. 6%-6%, tks hers Sulphonated sperm, 25 noisture 18 
stitutes. Interest in sheepskin gar- — Quebracho Extract Petroleum Oils, 200 seconds visc., tks., 
| | ill | | Solid ord., 63° tannin, ¢.! f.o.b 
ment leather still very spotty and only with tannin differential Petroleum Olls, 150 seconds visc., tke 
° ° without tannin differential y y 
ns ‘ thacec Ine ade 7 f.o.b 
Ot — purcha es be ing i Solid, clar., 64% tannin, ¢.! a EE I 
e & arie ce ae 8 with tannin differential t 
with quit a varie ty of pri es near without tannin differential 12 23/64 f.0.b 
Although good tannages of suede Wattle extract, solid, c.l., Kast African 


“ wim “a 60% tannin 09% *Imported Extracts are plus duty 
sheep still listed at 33-34¢ and down, ; 


it is well known that business has 





been done at 30-32c and down, with 
27-28¢ reported on less desirable 


reported accepted, New business in 
horsehide garment leather slow and 


CHROME SPLITS FINISHED FOR UPPERS 


the recently paid basis of 36c and 
down for good tannages now consid- 
ered toppy in some quarters, prob- 
ably influenced by an easier horse- 
hide market. Cowhide garment 
leather fairly steady at 31-32c. 


LOS ANGELES TANNING CO. 


No change in bag, case and 4101 Whiteside St. Los Angeles 63, Calif. 


strap leather reported of late. Busi- 


tannages. From California Comes — 
Grain finish has easier undertone 

and cape »s have sold at 30-32c 

pa i. piped a down GLOVE TANNAGE SIDES 





ness dragging along without any pep. 
More volume needed to sustain pres- 
ent operating schedules and the hope 
is generally expressed that a seasonal 
upturn will soon develop. Competi- 
tion from leather substitutes puts 
pressure on leather prices and tends 


to curtail new business. Case leather 


remains around 42-43c for 2-214 Z 

ounce and 43-44c for 3-314 ounce. SHOE PRODUCTS © -62 oS Zz W E D G | F S 
7 THAT SAVE PENN/ES County” 

tinues quotable around 50c for 4/5 Qa: P. 

ounce, 52c for 5/6 ounce, 54c for cs 4 am % 42 4 £ B co., ALLSTON, MASS 


6 ‘ ounce, 56c for i 8 ounce, 58 


Grade A_russet strap leather con- 
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ACID FAT LIQUORS 
SULPHONATED OILS 
EMULSIFIED OILS 


SULPHONATED 
TALLOW 


FLEXOLE 


CHEMICAL 
SPECIALTIES 


“Always Reliable”’ 


LEATEX CHEMICAL COMPANY 
2722 W. HANCOCK ST., PHILADELPHIA, PA. 


HIDES AND SKINS MARKET REPORT 


Export And Hedging Sales 
Bolster Sagging Hide Prices 


Continued Big Kill And Tanner Indifference 
Largely Offset By Steadying Outside Influences 


Big Packers steadier. 


on some. selections of big 


Prices 


packer 


hides showed signs of steadying this 


week, 


native and branded 


steers, 


Good interest shown in heavy 


which 





were none too plentiful, and packers 
had no difficulty in realizing going 
prices for these hides, Offerings of 
heavy and branded steers re- 
stricted because packers had sold 


nalive 


freely in the preceding week, some 
even going into the kill. 

Despite heavy production, branded 
cows also sold at steady prices this 
week, all hig packers selling 
several cars each from various plants 
at lle for some Denvers 
included at 


four 


northerns: 
10! wv. 
southwestern branded cows have been 


Lighter average 























We married on a 50-50 basis. It was 
half dark and | was half tight, and 
I'd just told her about CONTROLLED 
PENETRATION of tannery oils by 
Salem Olli & Grease Co. to help make 
leather better. 














Advertise Effectively 
and Economically through 
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selling at TL) Moe. 
Light native cows, which 
good volume down to 14« 


sold in 
late last 


week, also showed signs of steadying 


as a fair amount of interest was 
present in the market again early 
this week, particularly for plump 
stock from river points. While full 
details were unobtainable, it was con- 
firmed that one big packer sold sev- 
eral cars on Tuesday at 14ec. 

Other types of light hides seemed 
to be moving at downward adjust- 
ments in prices to bring them more 
in line’ with recorded by 
most big packer selections in recent 
weeks. Light branded steers sold at 
ll'4e for current takeoff and ex. 
light branded steers at 13c. Light 
native steers moved at 14c for both 
northern and river points while ex. 
light native 
ISloc. It is noted that the spread 
hetween prices of heavy and light 


declines 


steers moved at o- 


hides has been narrowing and _re- 
flects the 
production of the lighter hides. 


( onsiderable increase in 





October 
January 
April 
July 
October 
January 


HIDE FUTURES 


Close 
Aug. 12 


14.08B 
14.70T 
15.12B 
15.53B 
15.90B 
16.20B 


Total Sales: 


High Low 
for Week for Week 


13.57 
14,20 
14.70 
15.08 
15,47 


Close 
Aug. 4 
13.75B 
i14.35B 
14.77B 
15.18B 
15.58B 
15.90B 


14.15 
14.75 
15.15 
15.60 
15.80 


231 Lots 








HIDE AND SKIN 


Heavy native steers 

Light native steers 

Ex. light native steers 

Heavy native cows 

Light native cows 

Heavy Texas steers 

Butt branded steers 

Light Texas steers 

Ex. light Texas steers 

Colorado steers 

Branded cows 

Native Bulls 

Branded Bulls 

Packer calfskins 54 
Packer kipskins 18 


NOTE Price ceilings have 


remaining goods and services have been removed from price controls. 


Present 


“12% 
14 

-18'4 

13% 
14 
10 
10 


QUOTATIONS 


Month Ago 


12-12% 12-12% 1614-17 
14-141 15-154, 171% 
19 19 21 
13 -14 1314-141 17 -18 
14 -14'4 16 -16'% 18 -18'% 

10 10'% 1314 
10 10'% 13% 
12.N 12'4N 15 
14N 14N 1814 
9, 10 12% 
Il -114ZN 12 -12% 15-15), 
912-10 914-10 10'4-11 
814-9 814-9 914-10 
35-421, 40 -42', 50-524, 
20 -24', 21 -27% 26 -32 


Week Ago Year Ago 


now been completely ended by the government. All 


All regulations 


winding up controls require that applicable records be held until April 30, 1955, 
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Trading in bulls dragging along 
and latest reported sales involved 
some selected lots from northern 
points at Doc for natives and Blo<« 
for brands. 


Independents sell freely. Most 
large midwestern independent pack- 
ers continue to sell their hides rather 
freely at prevailing prices. A large 
lowa pa ker this week sold 750 butt 
branded steers at 10c. The same 
packer late in the preceding week 
sold 2.000 light native cows at I4e. 
At that time, Packers’ Ass'n was 
credited — with 2.000 light 
cows also at l4ce as well as 2.200 
branded cows at Ile, 1.300 Col- 
orados at 9'oc and 1,000 butts at 
l0c. A Minnesota packer sold 800 
Austin branded cows at lle. An 
eastern packer sold 1,000 Pittsburgh 
light cows at I4c with ex.light na 
tive steers included at 8c. This 
week, a New York pac ker sold a cal 
of Brooklyn butt branded steers at 
LOVoe, 


selling 


Small Packers still soft. The 

absence of aggressive demand from 
tanners, and liberal offerings of small 
packer hides available around last 
realized prices, contributed to a con- 
tinued easy undertone this week. It 
was difficult to locate much interest 
at better than 10'%c selected fob. mid- 
western shipping points for small 
packer allweights averaging around 
8-50 lbs. even though a number of 
cars were bought late in the preced- 
ing week in the range of 10'M%-L1 
and one lot of choice plump hides 
brought 11 ye. 

The 50-52 Ib. avg. allweights slow 
to move at last paid basis of LOW 
and this week one car of good 
quality 50 |b. avg. hides sold 
down to l0c for native and 81o¢ 
for branded. selected fob. river 
point. Previous trading at the 10« 
mark had 
averaging up to 56-58 lbs. In view 


involved heavier hides 
of this situation, it was not surpris- 
ing to find that 62 lb. ave. hides of- 
fered at 9'¥oc selected fob. shipping 
point slow to sell. Some packers still 
anxious to move hides because they 
need cellar space. The market for 
small packer bulls considered nomi- 
nal around 7-7l4c_ selected fob. 
awaiting new sales. 


Country hides lack appeal. 
Offerings of country hides not very 
easy to sell this week owing to limited 
interest from Locker- 
butcher hides, free of renderers, av- 
reported 


tanners, 


eraging around 48-50 Ibs. 
obtainable at last trading range of 
81-8 


points, but had no takers. 


flat trimmed fob. shipping 


Mixed 
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allweights of similar av- 
erage, including renderer hides, re- 
ported obtainable at 8e flat trimmed 


buyers’ 


country 


fob. shipping point, but 
ideas said to be closer to 7c. How- 
ever, it was difficult to buy any of 
these hides under 8e fob. country 
points. Some sellers intimated that 
a little export business was possible 
on the basis of % fob. Chic ago. Glue 
hides in carload lots reported ob- 
tainable down to Oboe fob. Countrs 
bulls considered nominally around 


x fob., new sales being awaited. 


Big packer calfskins hesitate. 
Available at 42's for St. Paul light, 
L0c for St. Louis light and 40-42 'ox« 
for Milwaukee heavy and light, but 
no sales of these skins confirmed. St. 
Louis heavy calfskins sold at 34e. 
Buyers generally naming lower ideas, 
particularly on heavies. Tanners 
have been bidding lower on kip 
skins and some business reported in 
northerns this week at 224%oc, with 
overweights understood to have gone 
at 2l1e. 

Packers sold about 15.000 south- 
westerns at 2le for kip and 1l8e for 
overweights, registering a cent de 
cline. Earlier business involved 
2.000 Ft. Worth overweights at 19% 
and 2.000 Kansas City at 22%. 


Yolm lol 7, Amelie) 47 


Packer regular slunks seem well sold 
up at recent trading basis of SL.o0 
while large hairless have heen bring 
Small packer calfskins easy 
at 28-30e ) whi kips 

Country calfskins 
last paid for carlots 


Ing Go 
and quoted 
toppy at 16-1 7 
quoted at 18 

while kip quoted at 11-1 2¢ 


Horse Market 


has been easing to lower levels and 


hides slump. 


latest reported business in northern 
slaughterer whole hides was at $8.25 
trimmed fob, shipping point, with 
mules included at $2.50 less. Pre 
vious trading reported in good qual 
ity productions at $8.50-9.00° fob 
Untrimmed hides nominally about 
$1.00 more. Fronts slow and $5.50 
».79 still quoted for northerns, Butts 
22” and up, reported toppy at $3.90 


Big packer shearlings quite 
firm in late dealings due to cor 
tinued demand from tanners for 
good quality lots of No, Is at $2.00 
No. 2s at $1.25 and No. 3s at 75 
A number of cars changed hands al 
these prices and producers ire in a 
well sold up postition One pre ker ob 
tained $3.00 again for clips in a 
combination car with No. | shearl 


ings at $2.00, There are intimations 


MADE FROM LIVE WOOD 


MELLOW -TAN 


ITALIAN CHESTNUT EXTRACT FOR 


SPECIAL 
SOLUBILITY 


Alar - 


ole) Me): ) 


YIELD OF LEATHER 


Italian Stainless Sumac Crystals 


VaneKta ln, 


SOLE AGENTS 


549 W.WASHINGTON BLVD 
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that very choice No. 1s would com- 
mand a premium. 


Meanwhile, the market for packer 
lamb pelts remains about unchanged, 
current production good westerns be- 
ing nominal at $2.75-3.00 and na- 
tives at $2.35-2.50 per cwt. live- 
weight basis. Full wool dry pelts 
284-29 delivered. Pickled skins 
continue on the easy side with small 
sales reported at $9,50-10,50 per 
dozen, 


Dry Sheepskins unchanged. 
Selling quarters report but little 
change in market, Latest reports on 
Australian wool sheepskin sales in- 
dicate Melbourne market was gen- 
erally par to one penny dearer with 
hoggetts and lambs most affected on 
keen competition, At Sydney, 39,000 
skins were offered with the 58s and 
up, two inches and up, par to two 
pence lower with all other descrip- 
tions firm, 


The hair sheep lines have shown 
little change. Offerings of Brazil 
cabrettas have little call. Most buyers’ 
ideas are below asking prices and, as 
shippers seem to be able to keep 
skins moving to Europe, they show 
little inclination to reduce asking 
prices, 
neglected as 


Shearlings continue 


sill ‘t 
a y 


TANNER'S SUGAR e 
CHEMICALS 


asking prices are above the ideas of 
buyers here. 

Pickled skins quiet. Selling 
quarters state that the season for 
New Zealands is about over and that 
except for some re-sales, it is difficult 
to see where any direct business will 
be noted. 

The market for regular spot lots 
considered $12-12.50 per dozen with 
premiums paid for extra good lots, 
while poor lots have sold down to 
$4.00 per dozen. The domestic mar- 
ket easy and sales reported at from 
$9.50-10.50 per dozen, depending 
upon sellers and make-up of the lots. 


Reptiles stymied. Buyers hold- 
ing off on account of higher prices 
asked and fact that anything bought 
now will arrive too late for this sea- 
son and most operators are slow to 
take on material that will be used 
next season. 

Reports indicate Europe still buy- 
ing wet salted Bengal belly cut lizards 
but are not so aggressive for the 
Agras as they prefer the Province 
lizards due to the fact that while they 
run smaller, they contain more skins 
with full heads and tails. Locally, 
there has been some business in wet 
salted Agra back cut lizards, 9 inches 
up, averaging LO inches, 80/20 selec- 
tion, at 25-26c with shippers now 


for producing... 


D server LEATHERS 
y MORE ECONOMICALLY 


EXTRACTS 
PANCREATIC BATES © FILLERS 
SOLE LEATHER FINISHES 


TANNER'S LIME 


Vv 


We invite your inquiries and permission to 
prove better yields with LINCO PRODUCTS 


_L. H. LINCOLN & SON, INC. 


: COUDERSPORT, PENNA. 
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asking 27c for Sept. shipment. Mad- 
ras bark tanned whips slowed down 
again with relatively little call for 
the 4 inches up, averaging 4% 
inches, 70/30 selection, while for 
skins averaging 4%4 inches, 37c bid 
and refused and shippers report sup- 
plies short. 

Colombian iguana skin season over 
and shippers state that there are no 
skins available. Some call noted and 
buyers taking what spot skins are 
available. Brazil season about over 
for back cut tejus. Argentine mar- 
ket expected to open up with some 
business said to have been consum- 
mated in raw skins. 

A few lots of bark tanned lizards 
have arrived. While some selling 
quarters expect the market to open 
up around $1.25 for 25 centimeters 
and up, others state that shippers 
have been talking $1.10-1.20 for bus- 
iness. However, not too many skins 
said to be available. Offerings of 
Siam ring lizards at $1.05 failed to 
interest buyers. Domestic alligators 
have been moving at $2.25 for the 
five foot skins and $2.40 for 6 feet 
and up. 

Deerskins continue firm. 
There has been little change in the 
market. While there is a fair amount 
of interest, business restricted due to 
limited offerings and high asking 
prices. Brazil “jacks” nominally 
quoted at 65-67c, basis manufac- 
turers, as based on last confirmed 
sales. However, there had been re- 
ports of higher bids failing to locate 
skins ‘with shippers either talking 
higher or else not offering. The New 
Zealand s season about finished; still 
a few scattered offerings in the mar- 
ket. 

Pigskins between seasons. At 
a price, some business possible, but 
Fulton County buyers want only spot 
grey peccaries. Blacks continue neg- 
lected. No recent demand from 
Europe. While tanners have had 
quite a satisfactory leather business, 
they are in their summer slump now 
and prefer to wait and see what de- 
velops before re-entering raw stock 
markets. Sellers state there is still a 
good demand for Jurua grey pec- 
caries but few available at the 
present time. 

No late offerings of Manaos put 
there have been more offerings of 
Paras with sellers soliciting bids and 
buyers showing little interest. Some 
business reported in Peruvian grey 
pecearies at $2.20, basis manufac- 
turers with further offerings at that 
price. Some spot lots of Chaco car- 
pinchos sold at $2.35 c&f. New York. 


Not too much interest noted. 
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FAYBERTS RETURN 





European Styles 
Found Inspiring 


This was a major European im- 
pression of Faye and Herbert Fay- 
bert, husband-and-wife team of a 
Chicago trimming company, recently 
returned from a four-weeks’ tour 
through London, Paris, Venice, Flor- 
ence and Nice, and other fashion 
centers. 

Herbert Faybert said the purpose 
of the trip was to coordinate the 
fabrics and ideas of Europe with his 
firm’s individual styling directed to 
the mass market of America. “We 
want to bring the individual touch of 
the haute couture within the reach of 
the pocketbook of the average Ameri- 
can working girl, the volume buyer,” 
he said. 

“With all the hullabaloo of styl- 
ing, the biggest factor lacking in 
Europe is the know-how of styling 
for the masses. The shoe designers 
abroad create only for the $75-and- 
over group, but how about designs 
that can be made for popular prices?” 
he queried. 


SULPHONA FED OILS 
ORS 


CamEaAITY AND UNIFOR,IEOe 


MARDEN:WILD CORP. 


FAT Ll 


The average American white collar 
girl is much better dressed than her 
European counterpart. Europe's ex- 
clusive fashions are found only in 
exclusive restaurants and night clubs, 
with women who can afford to pa- 
tronize the custom makers. 

“Those women are the deciding 
factor of the women’s fashion 
contended Mr. Faybert, “and 
those are the women who set the 
pace for the fashions adapted to the 
average pocketbook and way of liv- 
ing of American women.” 

The European flair for color and 
ideas provides refreshing interpreta- 
tions for American styling, Mr. Fay- 
bert declared. However, the finely 
designed creations usually are too 
overdone for the masses, It is neces- 
sary to get down to the basic touch 
that will have a new look. 

Fabrics were of major importance 
to the Fayberts as a means of stimu- 
lating shoe sales. These were pur- 
chased for the purpose of creating 
individual designs by combining the 
American touch of trim with the 
colors and fabrics. 


world,” 


A major theme for the firm’s 
spring-summer 1955 collection will 
be the light pastel look. White back- 


ground fabrics will be stressed. Ver- 


sions of French metallic brocades 
also will be shown. 

“The flat look of plain blacks and 
navies by this time needs the lift of a 
metallic touch through use of trim- 
mings and fabrics,’ Mr. Faybert 
said. “For instance, the Egyptian in 
fluence might be through 
metallic fabrics. One thinks of the 
gold metallic keys bordering the fab- 
rics, the gold medallions worn around 
the neck. But metallics used in deli- 


cate touches, not heavily.” 


shown 


Packers’ Earnings 0.8% 

The country’s meat packers last 
year showed net earnings or profits 
amounting to less than one percent 
of sales—-specifically, 0.8 percent, 

Of the $11,850,000,000_ realized 
from the sale of all meat products, a 
rise of $700 millions over 1952, the 
packers paid out 75.6 percent for 
livestock and other farms products. 
Another 12 cents went for payrolls, 
up one percent from 1952, Other in- 
creases were noted in transportation 
and taxes. 

Total poundage of meat products 
produced climbed to 26.6 billion 
pounds, as compared with 23 billions 
in 1952. 











500 Celembla S$t., Somerville, Mass. 


MARDEN-WILD of CANADA, LTD. 
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but—what YOU want 
is Experienced Help! 


Get it—then—where you have the best 
chance to get it — through a classified ad 
addressed to the entire industry in LEATHER 

AND SHOES! Your “keyed” and confidential mes- 
sage will reach thousands of executives. L&S Want 
Ads have placed many top men in suitable positions. 


LEATHER and SHOES 


300 WEST ADAMS ST., CHICAGO 4, ILL. 








DERMABATE COMPOUNDS 
LIQUID EXTRACTS 


HEMLOCK 
STAINLESS SUMAC 
QUEBRACHO 
SPECIAL DIPPING EXTRACTS 


SL aS 


AMERICAN EXTRACT CO. 


Manufacturers of the Largest Variety of Vegetable Tanning Extracts 
PORT ALLEGANY, PA. 


McArthur Chemical Co., Ltd., 20 St. Paul St., West, Montreal; 
73 King St., West, Toronto 


Roy Wilson, Dickson Ltd., 7-8 Railway Approach, London, S.E! 
Getz Bros. & Company, San Francisco, Calif.; New York City 


OAK - MANGROVE 
ORDINARY SUMAC 
RAPID TAN “G" 


ESTABLISHED 1687 


REPRESENTATIVES: 
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TANNERY & GLUE FACTORY 
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THEN AND NOW. At left is the original S. B. Foot Tan- 
ning Co. tannery, established in 1872, and operated under 





THREE GENERATIONS 


Foot Tanning Company Sets 
Enviable 82-Year Record 


It Started As A Shoe Manufacturing Firm But 
Soon "The Love Of Leather'’ Won The Decision 


Ji ST 97 years ago a 22-year-old 
Pennsylvanian named S, B. Foot got 
off a Mississippi steamboat at Red 
Wing, Minn. A short while later this 
young man, who had been orphaned 
at the age of seven, opened a store in 
the town. Over the next several years 
he switched to a number of other 
occupations, finally opened a shoe 
store which gradually developed into 
a shoemaking shop producing shoe 
pacs—a kind of rough moccasin made 
from buffalo hides tanned with the 
hair on. This was a common and 
popular type of footwear required 
for the rough weather and terrain of 
that area, That was in 1861. 

Soon young Foot was producing 
increasing numbers of these, and 
over the next few years the business 
prospered. However, the supply of 
leather to make them was unreliable 
and erratic. He resolved to furnish 


his own leather. 





S. B. FOOT MANAGEMENT TEAM: Left to right, E. H. 
Foot, board chairman; S. B. Foot Il, president; C. F. Dodge, 


This decision, made in 1872, 
was the start of the S. B. Foot Tan- 
ning Co. It was situated beside a 
stream called Trout Brook, and thus 
was born the trademarked Trout 
brook Tannages, still a product of 
the company today, some 82 years 
later, 

Foot induced a man named J. F. 
Porter to manage the tannery, a 
three-story wooden building which 
employed about 15 men and tanned 
25-50 sides a day. 

The shoe factory with its subsidiary 
tannery steadily expanded its busi- 
ness. Foot was now making leggings 
and sheepskins footwear in addition 
to the shoe pacs. In 1881 the factory 
was moved to St. Paul, operated as 
Foot, Schultze & Co. The shoe pacs. 
however, were still made in Red Wing. 
The expanding tannery now began to 
move into the production of leathers 











the Porter name though owned and started by Foot. In 
sharp contrast stands the modern tannery of today at 
Red Wing, Minn. 


for sale beyond supplying the shoe 
plant. 

Foot, now a prominent citizen of 
the community, took intense interest 
in public affairs. He was elected 
mayor of Red Wing in 1882-83. His 
strength in the community is illus- 
trated by one example. The eco- 
nomic panic of 1883 left the country 
financially barren. Unemployment 
was rife. But Foot, reluctant to let 
his employes go, even though there 
was no money to pay them, took a 
unique initiative. 

He issued a large number of 
notes or scrip, each worth $5, and 
promising to pay the bearer that 
amount in 60 days. His employes 
received their wages in this scrip. 
Foot’s standing in the community 
was so solid that all local merchants 
accepted the scrip in payment for 
goods. For a while this was virtually 
the only currency in Red Wing. All 
of it was eventually redeemed. 

S. B. Foot died in 1908, having 
risen to become one of the leading 
figures in the shoe and leather in- 
dustry. 

It was about this time that a chal- 
lenge of decision faced the Foot fam- 
ily. Originally the tannery had come 
into existence to furnish the shoe 
factory with leather. The original 
tannery, operated by Porter, had 
produced sufficient rough leather for 
the shoe pac production. But now 





vice-president and sales manager; E. B. Thorstensen, vice- 
president and director of research and development. 










the general demand for such leather in itself an achievement. Moreover. surfaces. A grit-like mate rial 
had fallen off. Shoe pacs went out the increasing years appear to be mixed with a neoprene and is bon 
of favor and dressier footwear came instilling the coming with an inten- to the floor with an adhe 

into vogue. The Foot company had sifyingly youthful vigor which will It is applic ible to any tyy 

to decide whether to modernize to insure its continued growth and suc surlace Pest how a reduction 
comply with new demands, or to cess. slipping and other such accidents « 
curring from slippery ground 


» » | 7 i“) ~ 
“That’s about where I came into * faces. The material | Imniperviou 
I Foot wae) oils and = greases resists wids i 
. , . 


io 


liquidate. 


the picture,” says k. 
‘ - . . easily cle aned 
Skidproof Floors rial kits are available by writing 
rently board chairman of the firm. ; M 
After college. he felt a strong desire A new = skidproof floor coating Pennsylvania Salt Mfg o., Phila 
to enter the tanning laeiness. called Pennsalt Neokloor has been delphia ‘ Pa Corrosion Engineer 
introduced for use on industrial floor ing Products Dept 


year-old son of the founder and cur- 


So the family made a decision 
to invest $250,000 in erecting a new 
tannery. Another $250,000) came 
through sale of preferred stock to 
local citizens (this stock has been 
retired and the last shares were re 





deemed in 1949). The new plant 
was completed in 1908, the year the 
elder Foot died. 

With the new tannery and ample 
funds the company was able to di 
versify its lines, improve quality and 
expand sales over the following years. 
When the tannery was built there 
were numerous shoe factories 
throughout Minnesota, and in- sur- 





rounding areas such as Omaha and 
Kansas City. Nevertheless, the tan- 
nery was still far from New England 
where more than half of all the na- 
tion’s shoes were being produced, 

ki. H. Foot knew that if he were to 
compete for this business it could 
not be a one-man effort. “Il was try- 
ing to do too much by myself,” he 
says today in recollection. That's 
when | conceived the idea of getting 
some help. 

Thus was inaugurated the plan 
to build a young and vigorous organ- 
ization. First came Ed Thorstensen 
in 1928 as tannery superintendent, 


and who today is vice-president and 


in charge of research and develop 
ment. Four years later C. F. Dodge 
was appointed to take charge of sales. 

In 1935 the father summoned his 
son, 5S. B. Foot, Il, from a seven-year 
banking career in Chicago. Young 
Foot plunged headlong into the job. 
learning its every detail. Today he 
is president. 

The years that followed continued 
to bring in dynamic young blood 
that continued to infuse the company 
with a modern, progressive perspec LEATHER FIBRE MIDSOLING 
tive. Names such as Forest Richard- 
son, controller; Charles Foley, assist- 
ant sale manager: Tom Foreman. 
hide buyer: Willard Hultquist, tan- 
nery superintendent. 

Three generations of the Foot fam- 


ily have been responsible for an en- f E 0 R f E 0 ; J E N K N S C 0 P 


viable record of industrial a hieve- aR OGEWATER MASSACHUSETTS 
ment in the leather industry over the 


) 


past 82 years, a longevity which is 
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SHOE FAIR FINDS 


Fashion Is Boosting 


Kids’ Shoe Sales 


One of the most spectac ular devel 
opments in the shoe industry over the 
postwar years has been the emergence 
of fashion as a major sales-inspira 
tional factor in juvenile footwear, It 
has been largely responsible for the 
increase in per capita consumption 
of juvenile shoes from a prewar 
(1931-40) level of 2.17 pairs annual 
average to a postwar (1945-53) level 
of 2.80 pairs. This rise of 0.63 pairs 
has resulted in an output increase of 
over 25,000,000 additional pairs of 
juvenile shoes annually. 

This conclusion was reached in a 
study just completed by the National 
Shoe Fair Committee. 

The report showed that a sensa 
tional increase of 1.5 pairs per capita 

from a prewar annual average of 
4.01 pairs to a postwar average of 
1.55--had been made in misses’ and 
children’s shoes 

In infants’ and babies’ nearly a 
half pair increase--from 2.11 to 2.48 
pairs has been realized. 

Only in boys’ and youths’ 
has a decline been shown—from a 
prewar level of 1.39 to a postwat 
mark of 1.34 pairs 

“The findings are significant,” 
National Shoe 
“in that they indicat 


shoes 


says the kair Com 


mittee report, 


aul Ballagher 
X% Co., Ine. 


CEALERS IN 
DOMESTIC & FOREIGN 


WickledI Sheep Stiins 


PEABODY, MASS. 





TABER 
TANNERY 
PUMP S& 


» ++ have been meeting the special 
requirements of the Tannery since 
1859. Write for Bulletin TP-629 


TABER PUMP CO. 
300 Elm St. (Est. 1859) Buffalo 3, N. ¥. 











that where the ‘style revolution’ has 
been most emphatic, such as in 
misses’ and children’s shoes. the per 
capita consumption increase has been 
1 he more 


cor respondingly emphatic : 


daring use of color. a greater variety 
of materials, the role of lighter and 
dressier shoes, the trend toward the 
‘grown-up look,’ the expanded array 


of basic types (s¢ hool. play. dress. 


party, casual, etc.)——-these and other 


fashion factors have borne tremen- 
dous sales incentives to boost the shoe 
wardrobes of misses and children.” 
A similar though less spectacular 
fashion evolution is taking place in 
infants’ and babies’ shoes—primarily 
through expanded use of colors, along 
with innovations in styling that are 
appealing to today’s young fashion- 
minded mothers. 
“Also,” said the 
evolution is now stirring in the boys’ 
and youths’ field. An extended range 


introduction of such 


report, “a_ real 


of colors: the 
items as mesh and suede shoes: the 
wider selection of styles with particu- 
lar boy-appeal. These may well re- 
verse the trend and inspire an appre 


ciable 
in this lagging field. 


rise in per capita consumption 


“Shoe manufacturers and _ re- 
tailers are growing aware of this 
‘styling revolution’ taking place in 
the juvenile shoe field,” states the 
report. As a result, the forthcoming 
National Shoe Fair in Chicago, Oc- 
tober 25-29, will present the most 
varied and exciting exhibit of fresh 
juvenile styling ideas ever viewed by 
American shoe retailers. 

“The vast sales potentials of fash- 
ion in juvenile shoe styling have 
aroused the imagination and enthusi 
asm of shoe men everywhere. A rich 
opportunity has 
opened to retailers—and this will be 
symbolized by the unprecedented ex 
hibit of new ideas in juvenile shoe 
styling that is scheduled to go on 
display next October at the Shoe Fair 
in Chicago.” 


vein of golden 


Brown’s New Plant 


Brown Shoe Co.. S$ 
pand its manufacturing facilities with 
the construction of an entirely new 
shoe plant to be located at Booneville. 
Miss. 

The new plant will be 
production operations in the spring 
of 1955. It will be a one-story build- 
ing containing about 50,000 square 
leet, will be erected on a seven-acre 
plot. 

Prefabricated aluminum panels 
will be used for the walls, and the 


t. Louis, will ex- 


ready for 


LEATHER and SHOES 


building will be completely fireproof, 
constructed on a concrete floor with 
sprinkler system. Very few windows 
will be used, the ventilation provided 
through the roof, 
ing will be used throughout. Con- 


Fluorescent light- 


struction is starting in September. 


— . 


ARS eh ir a 


WOR 
nas Tents far 
tee 


30TH ANNIVERSARY of Irving Tan- 
ning Co. will be highlighted by the 
firm's “Colorama” presentation to 
make its debut at the Leather Show. 
The above cartoon, showing the Irving 
executive team, was prepared by 
David Hoff, the advertising agency 
handling the company's account. 


New Promotion For 


French Shriner Shoes 


French Shriner, Boston, makers of 
high quality men’s shoes, is introduc- 
ing an interesting new promotion this 
Fall. The theme: “How To Be Rjght 
In Style.” It emphasizes the impor 
tance of correctly coordinating shoes 
and clothing, with special reference 
to the new Fall fabrics for men’s suits 
and sportswear, 

The company asked leading men’s 
fashion authorities to select the par- 
ticular French Shriner shoe styles 
that best harmonized with the new 
Fall fabrics. These selections are 
now featured in a 24-page, full-color 
booklet now being distributed free to 
consumers, Seventeen fabric and shoe 
combinations are illustrated and de- 
scribed. 

The promotion will be supported 
with large-scal 
in consumer and trade 


national advertising 
publications. 
Dealer promotional aids and mailing 
also a parl of the 


pieces are promo- 


tional program. 
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is previousiy treasure! 
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p E O Pp L E piro Shoe Co., Inc., Bro 


About industry personalities coast to coast pt 


® Morris Bromley, forme: 
esident of Ben Shapiro Shoe 


Inc ’ Brooklyn, ha been TAI 





@ Whit Mansur has joined the Bos 
ton sales staff of Beggs and Cobb, 
leading side leather tanners of the 
same city. Mansur is well known in 
the trade, was formerly associated with 


Sey eral shoe manutacturers, 


® Arthur Erickson has joined Cap 
itol Shoe Mfg. Corp., Brooklyn, as 
leather buyer and cutting room fore- 
man. For the past three years he was 
with Johnson & Murphy, Newark, 

leather buyer and quality man. Cap 
itol makes children’s and infants’ foot 


wear, 


®@ James Whitman, pattern designer, 
has joined Career Girl Shoes, Inc., 
Haverhill, Mass., succeeding Del Shep 
eard who has accepted a similar post 


elsewhere. 


®© James D. Alexander, general 
manager of E, P. Reed Co., Rochester, 
N. Y., is resigning his post September 
1 to join another firm outside the shoc 
industry. He joined Reed in 1935, 
became vice-president in charge of 
operations in 1950, and in 1953 was 
appointed general manager. 


® Philip Aulson of Aulson Tanning 
Machinery Co., Salem, Mass., has re 
turned from a 10-weeks trip through 
Europe, visiting tanneries in Norway, 
Sweden, Denmark, Germany, Holland, 
Belgium, France, Italy, Switzerland 
and Austria, He finds most tanneries 
well equipped and practicing high 
technical standards. He sees greater 
competition for American tanners as 
European leather makers improve their 
quality and productivity. 


® H. A. Manthorne has been ap 
pointed to an executive sales position 
at Lumbard-Watson Co., Auburn, 
Me., manufacturers of women’s shoes 
and moccasins. He will work with 
the sales department, headed by Griff 
Lombard, in expanding sales and dis 
tribution, One immediate project will 
consist of introducing the company’s 
new line of men’s handsewn shoes, 
including moccasins. Manthorne was 
formerly sales manager for Middlesex 
Shoe Co., Lowell, Mass., and sales 
manager for John Pilling Shoe Co 
Previously he was for 16 years wom 
en’s shoe buyer of G. R. Kinney Co. 


@ Executive lineup at Sommer & 
Kaufman, leading San Francisco shoe 
retail firm, since the death of board 
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retary and treasurer of the firm 
Rotola, formerly company 
chairman Adolph Kaufman, will be: has been appointed vice 
Herbert Sommer, president; Felton will continue hie role as 
Kaufman, VICE president, succeedins ntendent 
Max Sommer who is retiring; B. H. 
Willingham ippointed vice-president ; 
A. E, Power appointed treasurer and : 
Shoe 


secretary, succeeding Walter Howe 


president 


Sales Clinic 
who is retiring The “Shoe Merchandising Clini 
sponsored by the National Shoe Man 


ufacturers Association for its mem 


manager of designing, advertising and bers, will be held in New York. Au 

promotion of Laird, Schober & Co., ‘ 10. Th he { 

4 chill. M aoe ’ os gust o 1s is the first 
averhill, ass., maker of womens ing held by the Association 

foot wear. The 


® Grace Powell has been appointed 


stit h meet 


one-day session will consist of 


® Osborne Miller has been named lectures and discussion pane Is devoted 


reneral manager of Laird, Schober & to a “thorough examination of what 


Co. He was formerly vice president the retailer wants from the manufac 
and merchandise manager of shoes fot turer.” Topics on the agenda will in 
John Wanamaker store, Philadelphia clude sales horizons, market poten 
tials, sales training, showmanship in 
® Morris Bregman has been ap selling, sales management, psychol 
pointed comptroller, production and ogy in selling, and point-of-purchase 
othce manager of Windsor Footweat displays. After each speaker a dis 
Corp., Newark, N. J., makers of cussion session will be led by a group 


women’s pl iy and dance footwear. H« of merchandising specialists 





LY Low Cost (Dry Powder) 


LY Easy to Prepare 
Y Easy to Handle 


LY Easy to Wash Off Frames 


XY Hand or Spray Use 
LY For all Hides and Plant Conditions 


IN National 


/ STARCH PRODUCTS 


270 Madison Ave., New York 16; 3641 So. Washtenaw 
Ave., Chicago 32; 735 Battery St., San Francisco 11. 
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News Quicks 


About industry happenings coast to coast 





California 
® The Los Angeles Tanning Co., 
Los Angeles, has completed installa 
tion of equipment that has resulted in 
doubling their output of glove tan 


nage side leather in all colors, 


® Coast Ballet Mfg. Co., Holly 
wood, makers of ballerinas and flattie: 
for street wear, and ballets and taps, 
has moved to new and larger quarters 
at 5462 Santa Monica Blvd. in the 


same city, to enable increased output, 


® At latest report the Brown Shoe 
Company’s Murphysboro plant is still 
the deadlox k 
between management and the United 
Mine Workers of District 


50) union 


on strike as a result of 


America 


representing the workers. 
Cause of the strike: disagreement as 


to the seniority status of one employe. 


® The Belleville Shoe Mfg. Co., 
Belleville, that 


the recent 


wants if understood 


publicity regarding the 


Belle 


connec ted 


closing of International Shoe’s 
ville factory is 
with its own firm. Company officials 
of Belleville Shoe Mfg. Co. that 


firm is in full and healthy op 


in nO Way 


State 
their 


cration 


® The new Free-Moc Shoe Corp., 


Freeport, recently put on 50 hand 
sewers. According to superintendent 


Robert Nedwick, 


confined to the hand-sewing opera 


work at present 15 


tion unit that was moved from Mon 
Me. Machinery 


stalled and the rest of the operation 


mouth, 1S being in 
will Start as soon as possible. An ad 
100 will be em 


Moc is a 
Shox & 


ditional 75 
ployed if that time, 


persons 
bree 
branch of Commonwealth 


L¢ ither Co, 


Massachusetts 
® United Stay Co., Inc., Cam 


has recently developed a new 


Che 


bt idg« : 


seamless bias suedine binding. 


material will be distributed under vh 
“Moldstite.”’ T he 
which will be on display in the com- 
Allied 


elit nates the 


name material, 
pany’s exhibit rooms at the 
Show in New York, 
laps in regular suedine binding and 
to the innersok to 


conforms readily 


enhanc the appearance, 


® A. C. Lawrence Leather Co., 
Peabody, is presenting a $500 scholar 
ship to the Lowell Technological In- 
stitute 1954-55 


Phe award will be eligible to students 


for the school year. 
preparing for work in the leather in 


dustry. 


® Yankee Postman, a Boston firm, 
is now manufacturing molded vinyl 
bronco saddles for children, made to 
The 


name, 


slip over the seat of a bicycle. 


saddles carry the Gene Autry 
and the firm expects to sell between 


100,000 and 1,000,000 this year. 


® The Brotherhood of Shoe & Al- 
lied Craftsmen, the Brockton area 
independent shoe workers union with 
8.000 has been 


members, not 


the 


SOTTIC 
attend forthcoming 
merger meeting this month between 
the United Shoe Workers of America, 
CIO, and the Boot & Shoe Workers 
Union, AFL, according to secretary 


treasurer Raymond J, Lynch of BSAC. 


invited to 





Our Seal of Quality 


WINSLOW 


STORES: BOSTON, 97 SOUTH ST. 








GENUINE SHEEP and LAMBSKIN LEATHER 


Nature’s Own Products 
I mp roved by 


Modern Tanning Technique 


Full Chrome Lambskins with Combination Tannages to Match. 
Garment Suedes and Grains — Glove Leathers — Shearlings. 


BROS. & SMITH 


© NEW YORK, 12 SPRUCE ST. ©@ 


CHICAGO, 173 NO. FRANKLIN ST. 
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© Joseph M. Herman Shoe Co., 
Millis, is providing its employes with 
a group hospital and surgical insur 
ance plan that will be entirely com 
pany-paid. The plan, according to 
company president Peter Soloman, b« 


came effective August 1, 


Missouri 
® International Shoe Company’s 
Sikeston, Mo., plant is threatened with 
suspended operations due to labor 
management differences on piece work 
pay rates. Local representatives of the 
475 workers there claim that when 
five months ago the company started 
producing a lower priced shoe, agree 
ment was made to accept 4 lower piece 
rate amounting to about 10 percent. 
However, the workers state that the 
cut has amounted to 20 to 50 percent 


ind IS Imposing carnings hardships. 


© Brown Shoe Company’s plant at 
Charleston is again operating at full 
blast after a two-day shutdown fol 
lowing a labor-management disagree 
ment. The 500 employes on a 4000 
pairs-per-day schedule are working a 
Recent payrolls have 


six-day week. 


set record highs for the plant. 


® Selwyn Shoe Mfg. Corp., Boon 
ville, recently concluded a contract 
with the United Shoe Workers of 
America, CIO, after nine months of 
negotiations. The contract runs until 
the end of 1955. 
ploys about 400. 


The company em 


New Hampshire 
® The Brown Co., Berlin, makers 


of shoe innersoles, have completed 
negotiations tor a new labor contract 


with the AFL 


some 3,000 hourly 


union, representing 
paid workers of 
the firm. A general wage increase of 
four cents hourly was granted, pro 
viding a base rate of $1.45 an hour 


for men, $1.39 for women. 


New Jersey 


® Seton Leather Co., Newark, is 
now Operating its newly erected plant 
addition. The new building is 245 
feet long by 62 feet wide, and will 
house the splitting, tanning and shay 
ing departments, along with produc 
tion offices and laboratory control. 
Increased production, along with in 
tensified quality control, is expected 


with the new facilities. 


New York 


® Rudd Plastics 


Brooklyn, makers of footwear mat 


Fabrics Corp., 


rials, has urchased th 50,000 quar 
foot plant at 620 62nd St., Brooklyn 
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The company has now combined its 
New York office with its Brooklyn 
factory. The processing of materials 
is now in full seasonal swing at the 


pl int. 


® The National Association of 
Leather Glove Manufacturers, 
Gloversville, reports that leather glove 
production bas begun to move up ind 
that shortly there may be some scram 
retailers 


LL! 
bling for merchandise ‘by 


throughout the country. 


© Herbert Levine, Inc., designers 


, 1 , 
highgrade women $s 


ind makers of 
footwear, New York, is moving to 
larger plant quarters at 161 Sixth Ave. 
sometime in October. The new quar 
ters, with 25,000 feet of space, will 
permit a production capacity of 800 
pairs daily. A lease has been signed 


tor §! years. 


® American Cyanamid’s Leather 
Chemicals Dept. has issued a new 
booklet, ‘““Tanak Mrx,” the first on a 
series of chemicals for leather. The 
booklet cescribes the product, its 
technical properties and special for 
mutations. Tanak Mrx is a water 
soluble melamine resin, claimed to be 
the first developed to produce its ef 
fect by polymerization after applica 
tion to the leather. The booklet may 
be obtained from the firm’s ofhces, 


30 Rockefeller Plaza, New York 20, 
IN. ¥ 


® Plever Backing Corp., Long Is 
land City, 


different 


1S introducing a new ind 
ype of foam cushioned sock 
' 
lining for all types of shoes and con 


structions, It’s 1\ ulabl in many 


colors, will not scuff or crack, has the 


SMOOTH AND ELK 
Side Leather 
* 
VEGETABLE 
For Linings, Bags, 
Case, and Strap 
— 
RANCH TANNED 
AND 
INDIAN TANNED 
LEATHER 
For Fine Casuals 
and Sport Shoes 


* 


soft feel of leather, ind is claimed to 


be unlike anything else on the market 
Ic will be on exhibit at the fortheom 
ing Allied Shoe Products Show in New 
York next week 


Ohio 
® Textileather Corp., Toledo, now 
has 1 new warehouse next to its plant 
It was formerly located in another 
section of the city The new arrang 
ment, say company othcials, perms 
better inventory controls ind integ: 
tion of several functions The wat 
house, one of the most modern 


house ) PTT TG 


every respect, now 


000,000 yards of material in its 
f 


ventory, enabling better in-stock s« 


ice to customers 


Pennsylvania 
®@ A. H. Geuting & Co., Inc., 
prominent Philadelphia shoe retailin 
firm owned by General Shoe Corp 
is Opening its fifth branch store in 


Haddonfield, N | 
® Ney of R. S. Pitts Mtg. 
Co., makers of leather goods, ts 441 


Pine St 


moved into a new ind modern plant 


@ Ellen Shoe Co., Fairtield, is 


ranized firm 


addre SS 


Hanover They recently 


ported to be i me wly ors 


to manufactur women § foot weal 


Othcers are C. | 
ind J. A. Inglima, secretary 


Filsinger, pre iden 


treasure! 


Tennessee 
® General Shoe Corp., Nashville, 


has been ordered by thy National 
| vbor Relations Board { » hold in ele 
tion by or before September 2, at the 


company’s Danville, Ky., plant. Elec 


“NATURAL NEWNESS” 


That's what people who make 
fine Casual and Sport Shoes 


say about our Leathers 


INDIAN TAN, RANCH-TAN 


and SCUFF-TAN 


"Rolls Royce Quality Leathers’ 


VOU A 


1830 SO. THIRD ST. 
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tion 1s to determine whether the pro 
duction and maintenance workers wish 
to be represented by the Boot & Sho 
Workers Union, AFI 


© General Shoe Corp. celebrated it: 
s0th anniversary on August 5. Th 
company, founded in 1924 by Jf 
FP, Jarman and W. H. Wemyss, was 
known as Jarman Shoe Co. Today 
the company has 30 plants in Il state 

employs 11,000, operates some 450 


stores of its own, 


@ It was misstated in a récent issu 
of LeatHrerk ANp SHors that Gen- 
eral Shoe Corporation’s 6 month 


-_ 


profits for 1954 were 27 percent 


above the sani period as 1953. Ac 
tually, sales were up 27.7 percent, but 


profits rose only 4.1 percent 


Virginia 
® The Virginia Shoe Co., 
icksburg, 


assembly line mass production method 


Freder 
is replacing the conventional 
with the newer “assembly block’”’ pat 


tern in its new factory. The new ar 
rangement consists of groups of ma 
chines rather than lines of them, so 
that employes can work together and 
compare their production. Also, a 
new pay policy applicable to key pro 
duction employes places wages on an 
hourly rather than piece work basis. 
Bonuses are to be given to assembly 
block teams W hose work surpasses 


specific d standards. 


Wisconsin 
® Fred Rueping Leather Co., Fond 
du Lac, entertained more than 10,000 
visitors during its 100th anniversary 
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celebration at its plant on August 7. 
The day’s events for the visitors in- 
cluded plant tours, films, displays and 
demonstrations, free lunch, children’s 
activities, gifts, music and dancing— 
all without charge. Also, some 25 ex- 
pensive leather-gift prizes were 


awarded for contests. 





Deaths 


Burt W. Rankin... 85, leather 
manufacturer, died August 9 at his 
summer home in Falmouth, Mass. He 
headed Hunt-Rankin Leather Co., 
Boston, and was considered one of the 
deans of the American leather indus- 
try and perhaps the oldest living ac- 
Born in Medford, Mass., 
a youth in the leather 





tive tanner. 
he started 
business with White Bros. Leather Co. 
He later became a salesman for Swift 
& Co., then sales manager of the Na- 
tional Calfskin Co. In 1907, with the 
late Herbert V. Hunt, he founded 
Hunt-Rankin Leather Co., Boston. A 
pioneer in the development of suede, 
his firm produced the first satisfac 
tory non-crock suede calf and, later, 
Bucko Calf, the first successful heavy 
suede, which started a new trend in 
both men’s and women’s unlined shoes. 
He was a member of the Boston Boot 
& Shoe Club for over a half century, 
the only person with that distinction. 
In the past he served as an official 
many organizations including — th« 
Tanners’ Council, New England Shox 
& Leather Association, Credit Men’s 
Association, U. S$. Chamber of Com 
merce, and others. He is survived by 
his wife and brother. 


Frederick M. Stern... 50, /anner, 
a Milwaukee hospital 
A native of 


died August 7 at 
following a long illness. 
Austria, le had been employed as tan- 
ner at the Albert Trostel & Sons Co., 
Milwaukee. He is survived by his 


wite, Hedwi; g, and two sons, 


Lawrence A. Jackson . . . 66, s/w 
manufacturing executive, died August 
7 at his home outside Boston. He was 
head of the shoemaking department 
for United Shoe Machinery Corp., had 
been with the firm 16 years. A native 
of Racine, Wis., 


life with shoe manufacturing and shoc 


he spent most of his 


machinery, was a pioneer of many new 
processes and shoe constructions now 
in use, A former general superintend 
ent of several large Midwest shoe fac 
tories, he had a great interest in de 
veloping and training young men in 
the industry. He is survived by his 


wife, Mary, a daughter and son. 


(Other Deaths on Page 
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Wanted and For Sale 





For Sale 


EYBOLD DIE CUTTING & EMBOSSING 
PRESS 
Bed 67” x 40 
Ram 60” x 40 
Stroke 3%” 

eph HYMAN & Sons 

ivingston & Almond Sts 
*hiladeiphia 34, Pa 





Bargains 
leather Remnants, and plenty of it, 
sorted to specifications. Textiles of all 
kinds in full piece, remnants and block 
cuts. Bargains. Only Bargains. 7 
Floors of Bargains. 

CENTRAL MERCANTILE CO., 
742 W. Taylor St., 
Chicago 6, Ill 





Rates 


Space in this department for display 4d 
vertisementse is $5.00 per inch for each 
insertion except in the ‘‘Situations Wanted" 
column, where space costs $2.00 per inch 
for each Insertion. 

Undispiayed advertisements cost $2.50 per 
inch for each insertion under ‘‘Heip 
Wanted”’ and ‘‘Spectal Notices’’ and $1.00 
per inch for each insertion ander ‘‘Situa- 
tions Wanted.’"’ 

Minimum space accepted: 1 inch. Copy 
must be in our hands not later than 
Monday morning for publication in the 
issue of the following Saturday. 
Advertisements with bex sumbers are 
strictly confidential and no information 
concerning them will be disclosed by the 
publisher. 


THE RUMPF PUBLISHING CO. 
300 W. Adams 8t. Chicago 6 




















For Sale 


draulic fleshing 


{ extra cylinder 


Address G-15 
») Leather and Shoes 
300 W Adams St 
Chicago 6, Ill 


SEDGWICK K. JOHNSON 


Leather Chemist and Tanner 
Research and Government Work a Speciait) 
E-4 19 Pingry Place Elizabeth 3, N. J 
Elizabeth 3-7336 


Blue Splits Wanted 
SPLITS WANTED Ca or tru 
tle Unt nme ) mmed 


id iser 


Crust Chamois and Skivers 


EUROPEAN TANNERY require 


yutlet for their prod n of Skive nd Fu 





Help Wanted 





Salesman 


OLD ESTABLISHED Eastern manufacturer | 
nterested in securing the services of a re 
jent of the Middie West familiar with pigment 
ind top fir hes acquers, resin and 
peciaities for he t “rs se Write 
detail concerning 
rience ane 
will be neld in s 
o Leather 
Chicago 6, Ill 





Situations Wanted 





Sales Representative 


WITH OFFICE and salesroom on South Street 
Bostor an take on a line of Calf, Splits 
Garment Leather or Shoe Fabrics A thoroug! 
knowledge of shoe and leather merchand ne 
ind sales probiems guarantees the type 
representatior yo need n tl 

petitive 1rea Please oO 0 ewer inle 
ou have ibstantia productio Ne 
heid trictly confident N I 


Leather and Shoes 
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Tanner's Representative 


LONG ESTABLISHED NEW YORK LEATHER 


DEALER covering shoe, bag and allied trade 
nterested n epresenting tanners of upper 
s for hoes ind leathers for handbag 

belt garment and novelty trades for 

1 New York, Pennsylvania and New 

i territories \ddress Box V-1, Leather 

St New York 7, N. Y 


Cutting Room Foreman 


AVAILABLE N An expert 


Tanners’ Representative 


Eb ver 5O years ea 
n representing 
zing if cowhides ad 
rather lines We } t 
office (mid-town) ! 
t the country We 
rganization having 
handbag belt ar 
nterested write Box V 


20 Vesey St New 





For Experienced Help 
Use 
L&s 
Want Ads 








LEATHER SPECIALTIES 
PROCESS DEVELOPMENT 


PURE-TAN 


(QUEBRACHO CRYSTALS) 


GEORGE H. 


GRISWOLD 


14 Franklin St. Salem, Mass. 











Get Away 
from Your 


Desk... 


but stay 
on the job! 


Did the doctor ever tell you 
you should relax more . and 
did you say, under your breath, 
“Yeah, but who’s going to do 
my work?” 


Why not do both? Why not 
get away from your desk for a 
few minutes every day but still 


stay on the job? 


Take time off to laugh—that’s 
the greatest relaxer in the world 

and here’s how you do it: Get 
a copy of “Shoeman’s Holiday” 
at $1.50 (soft cover) or $2.50 
for the hard cover. 


Keep it on your desk. It'll give 
you the daily “breather” you 
ought to have and help you see 


the lighter side of shoe business 


Save doctor bills. Order your 
“Shoeman’s Holiday” today 
the book that makes business 


easier 


gnoo 


Published by 


The Rumpf Publishing Co. 
300 W. Adams Street 
Chicago 6, Illinois 
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Coming Events 


Deaths 


Index to Ads 





Aug. 29-Sept. 1, 1954—Allied Shoe 
Products and Style Exhibit for Spring and 
Summer 1955. Hotel Belmont Plaza, New 
York City. 


Aug. 31-Sept. 1, 1954--Showing of Amer 
ican Leathers for Spring and Summer 1955 
Sponsored by Tanners’ Council of America 
Waldort-Astoria, New York City 


Oct. 2-6, 1954--Boston Advance Spring 
Shoe Market Week. Sponsored by New 
England Shoe and Leather Association. 
Hotels Statler and Touraine and member 
showrooms 


Oct, 24-27, 1954 National Shoe Pair 
Sponsored by National Shoe Manufactur 
ers and National Shoe Retailers Associa 
tions, Palmer House and other Chicago 
hotels. 


Oct, 26-27, 1954--Fall Meeting, National 
Hide Association. Edgewater Beach Hotel, 
Chicago, Ill 


Oct. 28-30, 1954—-Annual Fall Meeting 
of Tanners’ Council of America. Edge 
water Beach Hotel, Chicago. 


Oct. 31-Nov. 3, 1954—-Michigan Annual 
Shoe Fair. Sponsored jointly by Michigan 
Shoe Retailers Association and Michigan 
Shoe Travelers Club. Hotels Statler and 
Sheraton-Cadillac, Detroit 


Nov. 28-Dec. 2, 1954--Popular Price 
Shoe Show of America, Inc., for Spring 
and Summer 1955. Sponsored jointly by 
New England Shoe and Leather Associa 
tion and National Association of Shoe 
Chain Stores. Hotels New Yorker and 
McAlpin, New York City. 


Jan. 16-19, 1955.—4]lst Annual Mid 
Atlantic Shoe Show, sponsored by Mid 
die Atlantic Shoe Retailers Association 
The Benjamin Franklin, Philadelphia, Pa 


Feb. 19-22, 1955--Factory Management 
Conference. Sponsored by National Shoe 
Manufacturers Association. Netherland 
Plaza Hotel, Cincinnati, O. 


March 1-2, 1955 Official showing of 
American Leathers for Fall and Winter 
1955, sponsored by Tanners’ Council of 
America, Waldorf-Astoria Hotel, New York 
City 

May 22-25, 1955. Annual Convention 
American Leather Chemists Association 
New Ocean House, Swampscott, Mass 


June 13-14, 1955--Annual Spring Meet 
ing of National Hide Association, French 
Lick Springs, French Lick, Ind 


August 30-31, 1955-~-Official showing of 
American Leathers for Spring and Summer 
1956, sponsored by Tanners’ Council of 
America, Waldorf-Astoria Hotel, New York 


ARE, 


eles Learn, 
" 9- 


AMALGAMATED 


y 


Leon A. Shaw ... 77, a shoe fore 
man, died last week at his home in 
Hampton | alls, N. H. He was a fore 
man at the Knipe Brothers Shoe Co. 
factory in Haverhill, Mass., for 47 
years. A native of Windsor, Nova 
Scotia, he is the father of 13 surviv 
ing children, 39 grandchildren and 12 
great-grandchildren. He and his wife 
recently celebrated their 57th wedding 


anniversary. 


Joseph Kozloff .. . 62, leather exec 

utive, died August § at his home in 
Chicago. For the past 35 years he had 
been president of the Industrial 
Leather Co., Chicago. He is survived 


by his widow Rose, and four sons. 


72, leather 


summer 


William E. Thomson... 
manufacturer, died at his 
J., August 
3. He was the retired head of the 


home at Ocean Grove, N. 


Thomson Leather Tanning Co., Phila 
delphia, which he sold in 1925 and 
went into retirement. He was com 
missioner of the Ocean Grove Police 
Dept., a member of the Union League 
ind Lu Lu Temple in Philadelphia. 
He is survived by his wife, Edna, two 
daughters and a brother, all of Ocean 


Gsrove. 


Paul P. McIntosh . . . 74, shoe su 
perintend: nl, died August . “2-4 
Binghampton, N. Y., 


to his retirement, he was associated 


hospital, Prior 


with Endicott Johnson Corp. for 50 
years, and at the time of his retire 
ment was superintendent of the com 
pany’s Pioneer Factory. His wife sur 


vives him 


Nathan C, Lenfestey . 64, shor 
executive, died August 8 at his hom« 
in Summit, N. J. He was former pro 
duction manager of the Dan Green 
Felt Shoe Co. of Boston. He leaves 
his widow, Jeanette, two sons and two 


daughters, 


Homer A, Turner ... 55, shoe su 
perintendent, died August 3 at a Chaf 
fee, Mo., hospital as a result of heart 
trouble. He was superintendent of 


the Sports Specialty Shoemakers plant 


BLACK ANI 
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LEATHER 


Advance Silk Thread Corp 
Amalgamated Leather Co.'s, Inc 
American Extract Co 

Arkansas Co., Inc 

Armour Leather Co. 

Atlas Tack Corp. 


Barium Reduction Corp. 
Beckwith Mfg. Co. 


Gallagher, Paul, & Co., Inc. 
Gebhardt Co., A. L. 
Griswold, Geo. H. 


Heminway & Bartlett Mfg. Co., The 
Jenkins, Geo. O., Co 
Kenya Wattle Mfrs. Asso 


Lawrence Leather Co., A 
Leatex Chemical Co. 
Lincoln, L. H., & Son, Inc 
Los Angeles Tanning Co. 
Lynn Innersole Co 


Marden-Wild Corp. 


National Shoe Fair 
National Starch Products 


Ohio Leather Co., The 
River Plate Corp., The 


Salem Oil & Grease Co 

Shoe & Leather Fair 

South African Wattle Extract Mfrs. Asso. 11 
Stehling, Chas. H., Co. 7 


Taber Pump Co 32 
Tanexco, Inc. 27 
Taylor & Sons, Thomas Back Cover 
Turner Tanning Mchy. Co., The 22 


United Shoe Machy. Corp 15,17 & 19 


Whittemore-Wright Co., Inc. 36 
Windram Mfg. Co 24 
Winslow Bros. & Smith Co 34 
Wisconsin Leather Co. 35 


Young Co., The J. S 13 





in Chaffee. Born in Missouri, he 
worked for Brown Shoe Co, for 22 
years, and for the last 13 years was 
with the Sports firm. He leaves his 
wife, Marguerite, a daughter and two 
sons. 


(Other Deaths on Page sO) 


Pe Se im I 


THE PERFECT SUEDE LEATHER 


OLORS 


INC. 


DELAWARE 


CO's. 
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Mi b stie weil Yu buy 7 


Seeing both shoes side by side, one stitched with silk, the other with 
ordinary thread... the difference in appearance suddenly becomes 
startling and dramatic. 
The silk stitches, made with a smaller needle, are neater, tighter, perfe etly 


even... giving the shoe a finely finished, far more expensive look. 


And because silk stitches hug down into the leather where they are 
protected against scuffing and staining by dirt or polish 


.. the difference 
hecomes even more pronounced with wear. 


Quality-minded manufacturers like 1, 
J.P. Smith, Johuston and Murphy, Pali 


others...making shoes 


Miller, Delman, DeLiso Debs, 
io, Carmelettes, and many 
uv all price range 


Appearanet and performance of ili thread 


In this pe riod of “Hard Sell.” with shoe buyers de manding the utmost 
in quality of appearance...and your competition eager to satisfy that 
demand...can you afford anything less than silk stitehing 
There are no complicated machine adjustments needed to 
A 8 


msist on the SU pPerior 


change over...lt's easy. And the cost of silk? Just a penny or two 
per pair! Write or call nou for qenerou 


Shoe with Cot hoe with lh 
a mple 


ton Stitching titching 


ADVARTE IG _ 


MANUFACTURERS OF SILK THREADS OF THE 


H GHeEST 





Double side Gores gi 
cellent adjustability, 
Taylor-Maid Trim 
Braid gives extra jen 
ity to this up-to 


minute ankle-strap. 


.TAKES A BOW FOR THESE NEW 
ANKLE-STRAP VARIATIONS 


Interesting, sparkling new versions ol 
ankle straps are possible when you use 
SHUGOR |. and a SHUGOR- inspired 


shoe is easy to wear. These sell adjusting 


ankle straps come and GO with every 


step. They add maximum com 
lort to high stvle — a winning 
THOMAS 


combination lor any shoe 18 


HUDSON 


COPR. 1954 THOMAS TAYLOR & SONS 


SPECIALISTS SINCE 1864 IN THE ART OF WEAVING HI 


Visit the SHUGOR TAYLOR at the ALLIED SHOE PRODUCTS SHO 





y 


S Glee xXx 
lity, while 
Trimming 
2 yeminin 
»-Lo-t he 


fy 
ap. 


An Intriguing 
] 
arrangement / it relies for 
‘ay 
fit on double back-straps of 


Ruth tle STII GOR. 


Rice L ders 
| o/Me Gorid Fi 
I, t SONS Associ | 
1864 1954 . 
N « MASSACHUSETTS 
Cc SH ’ 


TAVLORED -TO-Ftt 


HIGH-GRADE ELASTIC SHOE GORING EXCLUSIVELY 


SHOW, Room 1125, Belmont Plaza, Aug. 29-Sept. 1 inclusive. 





